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GREAT DAYS FOR ORATORS. 


THESE are grandiloquent days in Congress. 
The life insurance scandals and federal super- 
vision are opening wide the flood gates of 
oratory and the mighty waters gush forth. 
BourKE CocHrRAN, he of the silver tongue 
from New York, and Frep Lanois, the elo- 
quent one from Hoosierdom, as well as others 
with the clarion voice, are being heard and 
applauded. The occasion will furnish abund- 
ant opportunity for the old war-horses and 
the tenderfeet to rend the skies. But after 
it is all over, state supervision will continue. 


THE PERSONAL INFLUENCE. 


The character of life companies is deter- 
mined very largely by the motives which influ- 
ence their officials. In determining these 
motives perhaps personal ambition enters to 
a greater degree than any other factor. 

Some officials with the characteristic Amer- 
ican business instinct very largely developed, 
perhaps to the exclusion of other traits, see 
ahead of them their greatest success in the de- 
velopment of a large business. Size with 
them is company and personal greatness, and 
personal opportunity to acquire those things 
they deem valuable. These companies have 
their business-getting side wonderfully de- 
veloped. Other aspects are sometimes over- 
looked or neglected. They have little to do 
with keeping the course of the life insurance- 
ship true, though they may do much to make 
her lose her reckoning and get off the straight 
course. 

The middle class of companies are those 
whose officials know what things are the 
highest and best in life insurance, and desire 
them, but do nothing themselves to have them 
brought to reality. They proceed on the policy 
that life insurance will develop properly un- 
aided by themselves, or at any rate that it is 
not their business to direct the way it should 
go. Their business is, not to sell only the 
best, but to furnish the public with whatever 
it wants without regard to what may be the 
best. The public must choose’ for itself, with- 
in reasonable bounds. Life insurance is with 
them a business and they proceed on 
thoroughly business principles. If deferred 
dividend policies sell easier, all well and good. 
They sell the deferred dividend for what it is, 
and the question whether its use is beneficial 
or detrimental to the cause of life insurance, 
or whether it is strictly ethical, does not enter 





largely into the matter. In short, the practices 
of ordinary business are followed without 
much recognition of the fundamental, ethical 
character of life insurance. 

The line between the second and the third 
class of companies is not so very plain, but it 
after all exists. The difference is almost en- 
tirely in the spirit and attitude of the officials 
and the atmosphere in which the company is 
operated. There is present the efficiency and 
energy of a thoroughly business-like office, 
but also many of the ideas regarding life in- 
surance which have given the institution its 
true meaning to the people—ideas which have 
been in part responsible for both the popu- 
larity and the failure of assessment and fra- 
ternal associations. In these few old-line com- 
panies are harmoniously blended the char- 
acteristics of both fraternal and business in- 
surance. Altruism is by no means carried to 
the extreme of admitting the aged and sickly 
at the same rates us the young and healthy, 
but a spirit of wise benevolence is more or 
less in evidence and the system finds a natural, 
normal development and expression with no 
undue pressure in any department of the 
work. Officials of these companies are the 
church-workers in the business and in times 
like the present their companies constitute the 
foundation stones of the life insurance edifice. 
Personally, they are quite certain to be men 
who have had anything but a one-sided de- 
velopment, who have broad and deep interests 
and who are too large to be confined within 
the limits prescribed by an entirely selfish; 
personal ambition. 


MUTUALITY IN THE “BIG THREE”’ 


{r is plain that some method will have to be 
devised for giving the policyholders a real 
voice in the management of life insurance com- 
panies. The tendency for years has been to- 
ward a centralization of power in the home 
offices, until now it is practically absolute. 
The last step was taken in the lopping off 
the contracts of the big general agents, which 
effectually prevents anyone in the field from 
becoming a factor of control in the company 
except by grace of the administration. 

In the NorTHWESTERN MutuAL and other 
companies there are general agents’ associations 
which have been a check upon the management 
and have been the means of procuring many 
benefits for policyholders. In the three big 
companies there is none of this consultation 
of agents on the general policy of the com- 
pany, but the agents are considered solely as 
business getters, and all real authority and 
influence are resident in the home offices. The 
companies are mutual in the sense that all 
corporations are mutual, in being the means 
of co-operation, but all the power is held at 
the center. This is in opposition to the spirit 
of individualism prevailing among the people, 
and cannot well be a permanent condition. 





Even though federal supervision may never 
become a reality, it is just as well to keep 
up the agitation. It will have a good effect 
in bringing* state supervision a few notches 
nearer perfection. 


Thomas L. Miller, superintendent of the 
Metropolitan Life in Louisville, has resigned 
and will remove to San Francisco. He was 
formerly a superintendent of the industrial 
department of the Pacific Mutual Life. 

The London & Lancashire moved its United 
States headquarters to Hartford this week. A 
local department will be maintained in New 
York City. ‘ 

The German of Peoria has been licensed 
in Kentucky and with the beginning of the 
new year is likely to enter into active busi- 
ness in the state. 





WILL TAKE SOUTHERN AND ARIIENIA, 





John E. Hendry of Chicago to Become West- 
ern General Agent of Dickson Compa- 
nies, Which Will Join Union. 





John E. Hendry of Chicago, recently elected 
a director of the Southern of New Orleans, 
will be general agent of the western depart- 
ment at Chicago for both the Southern of 
New Orleans and the Armenia. It is stated 
that both companies will work along tariff 
lines and will apply for admission to the 
Western Union. 

Mr. Hendry, who has been Chicago repre- 
sentative of the Royal Exchange, has resigned 
and left for the Pacific coast Monday on a 
vacation trip. He will spend some time there 
before taking up his new work with the 
Southern and Armenia. 





IMPERIAL FIRE BEING ORGANIZED. 


The Imperial Fire is the name of the 
new company being organized at Denver by 
F. H. Roads, recently special agent of the 
Continental in that field. H. T. Lamey, 
manager of the Western and British America 
at Denver, is to be president, retaining his 
present connection also. Mr. Rhoads will be 
secretary. The Imperial will operate only 
in the mountain field, at least for some time. 


WANT LIABILITY RESTRICTED. 


The insurance on the property of the Rock- 
ford & Interurban road covers on cars in 
the verious barns “or on tracks of the Rock- 
ford, Beloit and Janesville Railroad Com- 
pany.” As this would carry the cars into Wis- 
consin, it might conflict with the resident 
agency law of that state, and companies are 
trying to restrict their liability to the state of 
Illinois. 





MISCELLANEOUS NOTES. 
Crum & Forster get the New York agency 
of the Jefferson of Philadelphia. 
Special agents report conditions at Bellefon- 
taine, Ohio, as greatly improved. 
Louis T. Dobie has resigned as secretary 
of the South Atlantic Life of Richmond, Va. 
A. P. Redfield, an old Chicago independ- 
ent adjuster, is going to Indianapolis to open 
an office for Joseph Fish, the adjuster for the 
assured, 


Polling & Danley, local agents at Fairmont, 
W. Va., have retired the Security of Balti- 
more and the Assurance Company of America, 
transferring to Hugh F. Smith’s agency. 


Stuart Morgan, who begins this week as 
special agent of the Northwestern Under- 
writers in Ohio and Michigan, has been at the 
home office getting in touch with the situation. 

Clem E. Wheeler, formerly with the Ken- 
tucky and Tennessee board and recently spe- 
cial agent of the Milwaukee Mechanics for 
Kentucky, has resigned to establish a. bu- 
reau in Tennessee. 

C. H. Coates, special agent of the Ger- 
mania in southern Illinois, will be trans- 
ferred to Kentucky and West Virginia for 
the same company on January 1, taking the 
place of H. R. Bright. 


M. E. Moriarty, who was formerly in the 
western field for the Milwaukee Fire and more 
recently assistant secretary of the Wabash 
Fire, has gone with the western department 
of the Phenix of Brooklyn. 

The Worlds Fire Insurance Company, with 
$1,000,000 capital and $500,000 surplus, is 
reported as in process of formation by New 
York and Chicago capitalists. Incorporation 
will be sought at Springfield. 

When a risk is written for three years at 
two annual premiums, what does the com- 
pany get for carrying the risk the third year? 
The interest on one premium for one year. 
Does it pay?—Firemans Fund Record. 

Muir & Haughton, who through the General 
Trust Company of Philadelphia own the con- 
trolling interest in the Union and State of 
that city, are reviving the Fame Insurance 
Company, which will soon be in the field. 

The American Fire of Philadelphia will 
enter Texas at the beginning of the new 
year through the general agency of James 
Cravens & Co. of Houston, who will also 
have charge of Louisiana and Mississippi. 
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COMPANIES INAUGURATE REFORMS 


TRAINED INSURANCE MEN 





IGNORED 





Many Changesin Equitable— Mutual Investizat- 
ors Seeks Information on Voting by Policy- 
holders—Financiers Get High Places. 





President Morton of the Equitable Life of 
New York in a letter to policyholders brings 
out a number of interesting features. He 
says in part: 

Assets Are High Grade. 

“You will be gratified to learn that all the 
assets claimed by the society are on hand, 
are of a high grade, and are conservatively 
worth $416,166,500.10; that, over and above 
all liabilities, the surplus is $67,142,865.42, 
about seven- -eights of which is a fund for divi- 
sion among existing deferred dividend poli- 
cies at the end of their accumulation periods ; 
that the reduction in the book value of our 
assets and surplus is caused -by a revaluation 
on a conservative basis, and in no way reduces 
the income of the society. 

The decrease in the value of assets is 
chiefly in real estate, which was carried at 
prices too high, and in shares of certain fi- 
nancial institutions which were carried at mar- 
ket prices based on small transactions, which 
were deemed by our accountants to be ex- 
cessive. 

Retrenchment Saves $600,000 Annually. 

“Economies amounting to over $600,000 a 
year have alréady been introduced, which, if 
capitalized on a 4 percent basis, would be 
equivalent to an additional investment of over 
$15,000,000. This more than covers the mark- 
ing down of assets. I expect to institute still 
further economies of a radical character. 

Will Seek to Force Restitution. 

“Under the past management transactions 
involving the expenditure of large sums of 
money have been carried through frequently 
without any proper authority of the board 
of directors and with very meager bookkeep- 
ing records, so that it has been difficult in 
many instanees to secure explanation of cer- 
tain transactions which have taken place dur- 
ing the last ten years, some of which involve 
a financial loss to the society. 

“The liabilities disavowed by the society, 
and the amounts restored to the society ap- 
proximate $1,000,000, and legal proceedings 
have been instituted for the recovery of con- 
siderable additional sums. 

Aunual Audit Will Be Made. 

“Tt will be the policy of the new adminis- 
tration of the society to insist on an inde- 
pendent audit of its accounts as to its fiscal 
condition once each year, the result of which 
will be published. 

Advances to Agents. 

“The advances to agents secured by their 
unpaid commissions, which were carried by 
certain trust companies under special con- 
tracts with the society were, as a result of 
careful consideration, found to constitute at 
least a moral obligation of the society, and 
one which it would be profitable to take over. 
This has been done, and these accounts, 
amounting to $5,813,184.87, have been taken 
over by the society. This will result in an in- 
crease in the income of the society of nearly 
$150,000 per year. 

Nomination of Directors. 

“Under the change in ownership of a ma- 
jority of the stock, the shares were at once 
put in trust; and directors are now nominated 
by the trustees—Hon. Grover Cleveland, Jus- 
tice Morgan J. O’Brien and Mr. George West- 
inghouse. ‘Thirteen directors are chosen an- 
nually, and the trustees will each year offer 
an opportunity to the policyholders to ex- 
press their preferences in respect of the choice 
of directors. 

Much Legislation Is Expected. 

“So much has been printed and said about 
the life insurance business during the last 
six months that it is sure to be a subject of 
great. consideration by various legislatures 
soon to convene. 

“You cannnot give men character nor make 
them honest by preamble, resolution or enact- 
ment. What the life insurance business needs 
above everything else is character, honesty 


(Continued on Page 17.) 





DECIDES QUESTION OF MEMBERSHIP. 





Western Factory Association Amends Its Rules 
—Six New Companies are Taken 
Into the Fold. 





The Western Factory Insurance Association 
decided the membership question this week 
by amending the rules to require a 90 percent 
vote to elect a new. member instead of a 
unanimous vote. It is thought that this 
arrangement will be satisfactory, as it now 
will be very doubtful whether any other 
annexes or subsidiary companies can _ be 
elected other than those admitted this week. 
The new members are the German Alliance, 
Royal Exchange, Mechanics & Traders, Union 
of London, Michigan F. & M. and the New 
Hampshire. The association now has forty- 
one members. 





MURRAY GOES WITH THE SVBA. 


John. M. Murray of Chicago, brother of 
H. W. Murray, western general agent of the 
Aachen & Munich, who is. now employed in 
the western department of the Sun, will go 
with the Svea as special agent on Jan. I, 
working under the supervision of Western 
General Agent L. H. Parker. Mr. Murray is 
one of the old Insurance Survey Bureau in- 
spectors and has a fine foundation for: field 
work. 





STICKNEY GETS LARGER FIELD. 


G. A. Stickney, Illinois special agent of the 
Hamburg-Bremen, has had Iowa added to 
his field. He is getting a’ good line of new 
agents. 





RIMINGTON CHANGES COMPANIES. 


H. H. Rimington, western examiner at the 
home office of the Union of. Philadelphia, be- 
comes managing underwriter of the Jefferson 
Fire of that city on Jan. I. 

Mr. Rimington has had a large experience 
in the office and field and is to be congratu- 
lated on his progressive movements. He is 
son-in-law of S. Critchell, the highly 
esteemed Chicago local agent. 





WALDRON GET§ ILLINOIS. 


Raymond W. Waldron of Chicago, state 
agent of the Delaware and Reliance for Michi- 
gan and Indiana, has* had Illinois: added to 
his field. Manager Kemp will appoint an 
assistant to work with him in a short time. 
Mr. Waldron is one of the younger field men 
who has rapidly come to the front in his work. 





GRIM GETS ROYAL EXCHANGE. 

R. W. Grim of the Ohio Inspection Bureau 
becomes special agent of the Royal Exchange 
in Ohio and Kentucky. His headquarters 
will be Columbus. 





HUDLER GOES WITH THE GIRARD. 


Howard Hudler of Chicago, special agent of 
the Union of Philadelphia in the west, has 
resigned to become special agent of the Girard 
in Wisconsin and Minnesota on Jan. 1. Mr. 
Hudler has been very faithful and industrious 
in the field and has made a large circle of 
friends. He will develop the two states which 
will be assigned to him and he can be counted 
on to make good. 





ST. GEORGE KEPPSON FARRIES. 


Following the issue of the New York In- 
surance Journal marking Editor St. George 
Kempson’s twenty-fifth anniversary in the 
business, he takes on a wife, Mrs. Grace Duf- 
fie Boylan, the writer and novelist. Mrs. Boy- 
lan spent fourteen years in Chicago news- 
paper work. 





The Ohio Life Policyholders Association of 
Cincinnati has addressed an open letter to the 
Ohio legislature, in which it urges that body 
to provide for an ‘investigation of Ohio com- 
panies similar to the one now going on in 
New York state. 





Want Ads Will Be Found on Page 21. 





GLIMPSES OF RYAN AND HARRIMAN. 


FIGHT BETWEEN FINANCIAL GIANTS. 








Comment on the Purchase of the Equitable 
Stock from Mr. Hyde and the Mo- 
tives Behind It. 





New York, Dec. 20.—(Special Correspond- 
ence.)—Ryan and Harriman were the two 
conspicuous figures in the foreground of the 
legislative investigation during the week. It 
was giant pitted against giant. Both. men 
are bright stars in the financial firmament. 
Both are men of large capacity, possessing 
the genius of conceiving and executing proj- 
ects of magnitude. Both are ambitious to be 
pointed out as the keystone in the arch of 
finance. Each also has figured prominently 
behind the scenes in politics.- Each appre- 
ciates the necessity of political .influence in 
the consummation of large. schemes. 

Mr. Ryan essayed to be a president-maker. 
He: espoused the cause of Grover Cleveland 
and _ used. his personal influence to get him to 
enter the arena again. Mr...Ryan is one -of 
the heaviest backers of Mayor .McClellan,. be- 
cause he has -$200,000,000 in public works at 
stake.and needs the mayor. 

Mr, Ryan is 54 years of age, powerful in 
build, the picture of vigor. There was noth- 
ing fidgety about him while on the stand. 

Mr. Harriman Wanted Equitable Pie. 

Mr. Hyde’s: testimony showing the keen 
appetite of Harriman for Equitable pie was 
emphasized further’ by Mr. Ryan. When Mr. 
Ryan declined to answer -questions concerning 
a private conversation with. Mr. Harriman, 
lawyers of most eminent reputation com- 
mented freely as to whether Mr. Hughes’ in- 
terrogatories wefe pertinent and material. 
About the club houses, most barristers were 
inclined to believe that Mr. Hughes ° was 
stretching a point. 

This distinguished attorney, who peers 
farther into the future than miany of his 
critics, desired to get at the heart of. the 
motives of men who are kings of finance. 
Can Harriman be trusted with life, ingur- 
ance funds? What influence could he exert 
on Wall street or at Albany to gain his ends 
and baffle those of. others? Mr. Hughes 
doubtless sees the domination of the profes- 
sional financiers in life insurance. It is Wall 
street that has caused the obtuse conscience 
and departures from the high plane of 
probity.. Mr, Hughes, could he give his opin- 
ions and convictions to the world, would point 
out the dangers of the commanding power of 
the Wall street financier in life insurance man- 
agement. 

District Attorney Jerome opined that Mr. 
Hughes’. questions as to the Harriman con- 
versation were not material, but he, too, saw 
the purpose of the inquisition. 

Tir. Ryan’s Ownership of the Equitable. 

The public has not been satisfied with Mr. 
Ryan’s ownership of the Equitable. People 
could not quite discern the. sudden meta- 
morphosis from a Wall street giant to a 
meek philanthropist. If Mr. Ryan gets. no 
other benefit out of the Equitable than his 
7 percent dividends, his investment means a 
considerable loss to him every year. 

Perhaps Mr. Ryan in his mastery of large 
enterprises, in his constantly increasing influ- 
ence, has become imbued with a sense of 
life’s larger responsibilities. Mr. Ryan’s testi- 
monv in its literal interpretation would leave 
this impression. Yet there are many. doubters 
who. smile cynically at Mr.. Ryan’s. stalking 
about in the role of philanthropy. He knows 
how to play the shrewdest games of finance, 
these wiseacres avow, and there is method in 
the ostensibly altruistic dress he has donned. 

What ir. Ryan's Friends Say. 

Other men, political and social friends of 
Mr. Ryan, give him credit for higher motives. 
They say he is cast in ‘a larger mold than . 
has been accorded him. by his critics... These 
champions of Mr; Ryan admit that’ there 
was, paradoxically speaking, ‘both selfishness 
and philanthropy in his bold.’dash into the 
Equitable bulwarks. He probably foresaw 


that the company had reached.a highly critical 
stage where conflicting interests might have 
it into a receiver’s hands. 

(Continued on Page 17.) 
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IT WILL PROSECUTE DAMAGE CASES. 


PECULIAR FIELD 





OF NEW COMPANY. 





First National Will Be Opposite of Liability 
Insurance Company—Will Also Insure 
Against Collapse of Buildings. 





H. M. Black & Co., bankers at 55 Broadway, 
New York, are circularizing bankers in other 
cities, requesting them to send the names of 
a reputable physician, a lawyer familiar with 
accident cases and an experienced insurance 
agent, as they desire the ‘services of such 
persons for the First National Insurance Com- 
pany, which they are organizing. Incidently 
they call the attention of bankers to the desir- 
ability of investing in stock of this company 
and enclose blank subscriptions. 

The First National Insurance Company was 
incorporated under the laws of Delaware Oct. 
30, with $100,0co cash capital and $1,000,000 
authorized capital. At a recent meeting it 
was decided to issue the entire authorized 
capital at $100 a share, the par value being 
$50. The organization committee -includes the 
names of a number of New York and New 
Jersey bankers and business men. 

New Company Will Do Peculiar Business. 

Liability insurance people are interested in 
the plans of the company which, from a pros- 
pectus, would appear fo contemplate the form- 
ing of an organization to prosecute accident 
claims. The company will transact accident 
and health business, issuing policies, at pre- 
vailing rates, of from $1,000 to $20,000 in 
the ordinary department, and from $100 to 


$500 in the industrial department. 
Will Prosecute Damage Cases. 

Accident policies wiil provide for 
services as fellows: 

“A"’—The policy embodies an agreement to 
select lawyers who shall prosecute claims aris- 
ing from accidents, against any person, firm 
or corporation that may be legally liable therefor, 
and when a policyholder is injured or killed, if 
in the judgment of counsel of this company 
liability exists after thorough examination of 
the facts, circumstances and all obtainable 
evidence, ‘the lawyers selected by this company 
will spare no effort to procure an eyuitable 
settlement of such claim for such policyholder, 
it being the object of this company to avoid liti- 
gation as far as possible. Failing to secure a fair 
settlement this company will select lawyers of 
standing and ability to bring suit for damage on 
behalf of and as attorney for such injured 
policyholder. If the policyholder loses a case 
before a jury, and the case is appealed, security 
for costs shall be furnished and counsel will 
prosecute the case to final termination if deemed 
advisable. If any suit is lost, all costs and ex- 
penses will be paid. 

TE.—When a claim fails of equitable 
settlement, lawyers will be selected, where 
policyholders reside, to prosecute suit and will 
receive a liberal contingent compensation as per 
condition of policy. 

“B”’’—The policy contract also covenants and 
agrees that this company will furnish to its 
policyholders, at its own expense, one legal 
opinion each year, upon any subject in which 
the policyholder has a pecuniary interest, when 
a legal opinion is desired, excepting subjects in- 
volving “patents,” “title to real estate’ and 
questions arising from appeals in. litigated cases, 
or in cases already begun. 


Antithesis of Liability Insurance. 

In its prospectus the company says that its 
organization comes at a psychological moment, 
for this new benefit furnishes holders of acci- 
dent policies an equitable balance against lia- 
bility insurance companies. While liability 
companies defend suits for damages against 
employers, this company insures the individual 
against accident and guarantees to furnish him 
good counsel, where he has a just claim for 
damages. The circular says: “These liability 
companies have built up a business of over 
$15,000,000 in premiums annually. Beyond 
question the prosecution of these just claims 
for damages will influence the return of 
premiums as large to this company.” 

- The company claims that while it will take 
the other: side of. the liability business, it will 
act with absolute fairness and no cases will 
be prosecuted or settled for policyholders un- 
less the counsel decides there is a liability. 
It claims that when its business is established 
it will result in diminution of ambulance 
chasers and damage lawyers. 

New Line of Casualty Insurance. 


legal 


This company will issue a new casualty: 


policy, affording. insurance against loss ’ or 
damage to buildings and contents, caused by 
any casualty, the result of faulty construction, 


‘ (Continued on Page 16.) 


HOBART CONTROVERSY SEENMS SERIOUS 





Separation at Fremont Brings Up Some Inter- 
esting Points—Both Sides Offer De- 
fense for their Action, 





There is liable to be much trouble at Fre- 
mont, O., owing to the controversy between 
M. W. Hobart and his former union com- 
panies. Mr. Hobart after notifying his com- 
panies that he would resign the Connecticut 
decided to keep it as it had his largest busi- 
ness. He claims that after he reached his 
decision some’ of the union specials withdrew 
from his agency and started to raid his busi- 
ness in Sandusky county. In retaliation he 
cancelled the business of these companies on 
his books and rewrote it in the Connecticut. 
His‘ main grievance is against the German 
American which went to the Wolf agency. 
He alleges that the German American has ap- 
pointed agents all over the county and they 
are after his business. Mr. Hobart does an 
extensive business all over the county, writing 
but a few special hazards. “All his union com- 
panies nave left him except the Citizens. The 
Connecticut, however, is able to take care of 
all his lines. 

The union specials have a. different story 
and declare that he cancelled their business at 
short rates and rewrote it -in the Connecticut 
before they started after his business. The 
controversy is likely to assume serious propor- 
tions, and Sandusky county may be treated 
to a rate war unless a truce is declared. 

Mr. Hobart’s contention is that the San- 
dusky County Underwriters Association has 
an agreement that where a company trans- 
fers, the new agent shall not solicit the busi- 
ness on its books. He charges the agents 
which have gotten his companies with violat- 
ing this. pledge and says the companies are 
to blame for it. 





WILL SEND OUT NEW PLEDGE. 


Secretary Putnam of the National Associa- 
tion of Local Agerits will-soon send out a new 
overhead writing pledge to all the companies 
operating in the field) Many of the com- 
panies were not in the field at the time the 
old pledge was given. The overhead writing 
campaign was the most successful ever carried 
on by the agents’. association and splendid 
results were gotten from it. 





SPRINKLED LOSS AT BARBERTON. 


The Western Factory Insurance Association 
had the Diamond Match Company risk at 
Barberton, O., whose plant was damaged about 
10 percent by fire this week. It is thought 
that the sprinkler pipes became clogged with 
a foreign substance which interfered with the 
flow of water. The fire was put out by the 
fire department. 





WILL PAY TAXES TO TREASURER. 


The January taxes to be paid by foreign 
insurance companies to the Indiana depart- 
ment are estimated at $1.50. This amount is 
for only the half year, ending Dec. 31. The 
taxes will be paid to the state treasurer in- 
stead of to the auditor as formerly, both be- 
cause it is the law and because Auditor Bigler 
has sent special notice to this effect to the 
companies. 





Assistant Secretary Clarke of the Connecti- 
cut Fire has resigned on account of ill health. 


OHIO HAND-BOOK 


The Underwriters’ Hand-Book of 
Ohio for 1905 is now out and is the 
best book of its kind ever issued. 
Companies, field men and Ohio local 
agents ought to have it. 
leather $3, in cloth $2. 





Price, in 


The Western Unuerwriter Co., 
JOHNSTON BLDG,., CINCINNATI. 

















COMMENT AS TO LIABILITY FIGURES. 


VIEWS FROM MARYLAND CASUALTY. 





Deductions Made from Returns Filed Under 
the New Reserve Law of Some 
of the States. 





In commenting on the figures of the lia- 
bility companies under the new reserve laws 
of some of the states, the Maryland Casualty 
says: 

“An analysis of the figures shows some in- 
teresting and instructive results. It is well 
to remember that for the time given, namely, 
1896 to 1900, all the companies named, with 
the exception of the Frankfort, were confer- 
ence companies. It may be noted here that 
the loss ratio of the Frankfort for the ten 
years is 62.6 percent, or 8 percent higher 
than the next highest company. 

Two Systems in Settling Losses. 

“The figures are interesting as an indica- 
tion. of the wisdom of settling cases for a 
reasonable amount rather than engaging in 
litigation, as against the plan of settling: only 
cases of decided merit and litigating as a 
principle rather than settling cases without 


decided merit... Two of the companies, 
namely, the Employers and the ‘Travelers, 
whose figures are submitted, are - generally 


admitted to be respective examples of these 
divergent methods of handling claims; the 
Employers. representing the first method, the 
Travelers the second. 

Employers and Travelers Compared. 

“The Employers’ figures show that they 
have settled one suit for each thirty-five re- 
ports of accidents received, while the Travel- 
ers’ record shows they have settled one suit 
for each twenty-three reports of accidents re- 
ceived; which would seem to indicate that the 
latter had very much more litigation. ‘They 
both received about the same amount of pre- 
mium for each report of accident received, 
the Employers having received one report of 
accident for each $55.37 in premiums, and the 
Travelers one report of accident received for 
each $55.58 in premiums; so they are about 
equal here. The total loss ratio of the Em- 
ployers for the ten years on the business writ- 
ten in 1896 to 1900 is 54.42 percent, and the 
total loss ratio of the Travelers onthe same, 
for the same time, is 52.38 percent. ‘This, at 
the first glance, would seem to indicate that 
the Travelers had made a better record, being 
over 2 percent less than that of the Em- 
ployers. 

Figures of Employers Liability. 

“However, when we come to analyze the 
figures, it is evident that the Employers’ final 
record will be better: than that of the Trav- 
elers. The Employers loss ratio in 1896 to 
1¢00, on business written during that time, 
was 36.06 percent; their loss ratio on the 
same business in 1901 to 1905 was only 18.35 
percent, or 50 percent of what it was in the 
first five years. We believe that it is the ex- 
perience of the majority of companies that, 
after the second year, the loss ratio on any 
given year’s business becomes less and less. 

What the Travelers Shows. 

“Following this by a comparison of the 
Travelers’ figures, it will be seen that the 
Travelers, in their second five years, had a 
little higher ratio than for the first five years, 
they having paid out $1,000 more than they 
did in the first five years on this business. 
Their loss ratio on the first five years’ busi- 
ness was 10 percent less than that of the Em- 
ployers’ and on the second five years 8 per- 
cent more, seeming to show that they did not 
settle as freely in the first five years, and suf- 
fered thereby in judgments, etc., which they 
had to pay in the second five years, with the 
end, apparently, not in sight. And to anyone 
familiar with the business, we think it is plain 
that they cannot hope to have the same re- 
duction in their ratio on their 1896 to 1900 
business in the next five years as the Em- 
ployers have every reason to expect. There- 
fore, it is reasonable to suppose that, ulti- 
mately, their ratio will be much higher and 
that they will be in uncertainty for a much 
greater length of time than the Employers. 

Best to Settle Cases. 


“Our belief, which we practice, is, that it 


is best, from the standpoint of the company, 
(Continued on Page 17.) 
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LOCAL AGENT PRESENTS HIS VIEWS 





Thinks That the Separation Movement Has 
Bettered Conditions—Has Driven 
Pirates to Cover. 





To the Editor:—In reading over the peti- 
tion of “Non-Union” in your last issue for 
fair play and honest competition, I presume 
he is a special agent of a non-union company 
and should be given all the courtesy belong- 
ing to his position. Not being a special agent, 
but conducting a mixed agency, we have seen 
the ups and downs of a great amount of what 
he complains of, but I think he will admit 
that in the formation of the so-called union 
it was a measure brought about by the com- 
panies’ self-preservation from these same 
pirates with whom he admits he is associated. 
What show had a company doing a straight 
and honest business against one of the same 
class of companies. he mentions, who, seeking 
out an agent to represent them, offer that 
agent 25, 30, or, as it has been known, 35 
percent for dwellings only and: shuts off 
special hazards? 

Now if he knows anything he appreciates 
that 70 percent of all the agents doing busi- 
ness are. men and women who have no other 
business or occupation or have failed in other 
lines. Bank clerks should be excepted if you 
class them as agents. How did it come about? 
The special strikes out to plant his company. 
He hears of a man or women who can control 
a few dwellings. He thereupon appoints him, 
and he is an insurance agent, with the blank 
daily report inside his hat. 

The separation movement is the best thing 
for the agent irrespective of what class of 
companies he represents. If he is union he 
will get his graded commissions. If he is 
non-union it is up to him to see what is doing. 
He will find some of the outside companies 
are offering 5 or 10 percent more to get the 
preferred business on their books in that non- 
union agency. Now when they do that among 
themselves was it not time for the union com- 
panies to say to the agent, “We will not, nor 
are we compelled to stay in an agency where 
such practices are carried out?” 

do not believe that any agent unionizes 
through fear; it is a matter of dollars and 
cents with him. Non-union companies them- 
selves say that there should be a distinction; 
that an agent should be one thing or the 
other. It is the non-union company that 
forces itself into a mixed agency or otherwise 
and offers to bribe the agent to discriminate 
in its favor by giving it the cream of the 
agency. That is the company that is being 
forced to the plane where it belongs by the 
separation movement, and nobody else is hurt. 
Who would be? The union agent? No, for 
he gets all that is in it. The non-union agent? 
No, for he gets the same, but it is that same 
pirate that “Non-Union” speaks of that is 
placed by the non-union agent on the same 
basis as his other companies and made to be 
good. The agent of a non-union company 
will not, as a rule, discriminate among his 
other companies, all being equal, and I would 
in finishing say to “Non-Union” that the 
movement of separation is the only solution 
of the problem and the end of all his woes. 

ONLOOKER. 





COMPETITION IN ARKANSAS. 

Local companies in Arkansas and outside 
companies which are writing business direct 
and by reinsurance have been under somewhat 
strained relations and the charge is now made 
that some of the latter are cutting rates. It 
is specifically alleged that the outside com- 
panies took the wholesale grocery risk of 
Plunkett-Jerrell Company of Little Rock at 
a rate of 1.10, which was being carried by 
local companies at 1.22%. It is further 
charged that the outside companies have made 
a rate of 1.10 on the wholesale grocery risk of 
the Scott-Meyer Commission Company of 
Little Rock as against the correct rate of 1.30. 





Strictly Surplus Lines 
at Tariff Rates. 
If you are not already a correspondent 
you should be. 
FEDERAL LLOYDS, 
159 La Salle St., Chicago. 





AS SEEN FROM CHIGAGO. 


TEXAS COMPANIES ARE UNDECIDED.: 


The officials of the Austin Fire, Common- 
wealth and Commercial of Texas, who came 
to Chicago to investigate conditions and de- 
cide whether their companies should enter 
the northern states, have returned home. The 
plan of these gentlemen was to have the 
Austin Fire write the policy and the Com- 
monwealth, Commercial and Seaboard rein- 
sure 65 percent of each policy. Secretary 
Hancock of the Austin was well’ pleased with 
conditions and it seems certain that his com- 
pany will establish a department at Chicago. 
The officials of the other companies were 
not favorably impressed with the outlook on 
the expense side from operating on a non- 
union basis. There was some discussion 
among the officials as to whether they should 
go into the Western Union or not. The 
Austin, however, has made no definite’ an- 
nouncement as to its plans. 

++ at 
NATIONAL LUMBER TO BRANCH OUT. 


‘The newly organized National Lumber In- 
surance Company of Buffalo is writing to 
lumber people in the various centers to get 
recommendations far local agents. It will 
write lumber and woodworkers. 

$e ++ 
OBJECT TO PACKING HOUSE FORMS. 


The attention of companies has been called 
to the stock forms of the Fairbank Canning 
Company, Nelson Morris & Co., Morris & Co. 
and of the North American Provision Com- 
pany, which, enumerating certain items of 
merchandise as insured under the policy, fail 
to specify hides. This has the effect of ex- 
cluding them, and the form is therefore in 
violation of the rule of the Chicago Under- 
writers Association relating to contents insur- 
ance, reading as follows: 

Insurance written to cover merchandise in 
any building shall not exclude any portion 
thereof. Metals in ingots and pigs, and scrap 
metal are excepted from the rule. 

A reformation is being called for either by 
inserting the word “hides” or by using the 
words, “merchandise consisting chiefly of,” or 
by inserting after the words “cattle, sheep 
and hogs,” the words, “or the products of 
same. 





++ ++ 


SCRUTINIZING INDIVIDUAL RISKS. 


In addition to the attention being paid to 
the electrical equipment of towns and cities 
under jurisdiction of the Western Union by 
the committee on fire protection engineering, 
individual risks are being closely scrutinized 
by the committee and companies, reports be- 
ing made on them which are in some instances 
sure to lead to cancellations unless recom- 
— for improvement are complied 
with. 


++ ++ 


AGENTS COMPLAIN OF GROWING PRACTICE. 


Companies are receiving numerous. com- 
plaints from agents that they (the agents) 
are being deprived of direct lines on certain 
large risks on account of the practice so 
much in vogue of one company taking on an 
entire line and peddling it out among the 
various general agencies in Chicago, thus giv- 
ing to one agent the control of the entire 
line, while other agents must sit supinely 
by and see their companies taking their lines 
at headquarters. It is claimed that, in many 
cases, if the companies would refuse to enter- 
tain this interchange of business and accept 
only through their local representatives the 
lines would be divided among the various 
agents in a town, thus enhancing the prestige 
of each local office. Insurers are held re- 
sponsible for this practice, in a great measure, 
as they naturally prefer a few large policies 
that may be furnished by one office, and the 
agent, knowing this, will write to each com- 
pany represented in his office, asking for a 
maximum authorization. The companv at 
once canvasses other offices, ascertains how 
inuch reinsurance can be secured, adds. its 
own capacity and thus is enabled to furnish 
its agent a large authorization, generally suffi- 
cient to take care of the entire amount of 





insurance. The ctistom is said to be grow- 


| ing.to an oe tent. 
; cies Py oes ee 


SOME LOCAL EVENTS. 


“W. E. McCutteugh, formerly’ an- examiner 
in the Niagara’s western office, who went to 


; Rockford a few months ago to take a posi- 


rican and Security, will 
‘as examiner for the Dela- 


tion with th 
return t6 CHI 
ware and R 

J. H. Macfarlane, who resigned as special 
agent of. the- Aachen & Munich in Wisconsin 
& Minnesota, becomes one of the head -ex- 
aminers, in his “old office, the Providence 
Washington. “Mac” is as good as can be 
found.in the market, 

The Illinois department. is examining -the 
Millers. National. Among the institutions in 
which John R. Walsh, president of the Chi- 
cago National Bank, is interested, the Millers 
National is quoted. The company owns $10,- 
ooo of Chicago National stock and kept its 
account in that bank. Mr. Walsh and Sec- 
retary Barnum of the Millers National pur- 
chased the charter when it was known as the 
Planters. Its name was changed to the Fi- 
delity and later to the Millers National. Mr. 
Walsh has never sold his interest in the 
charter to the company. 

The western department of the Pennsyl- 
vania Fire will move on May I to new 
quarters in the American Trust building, 
Monroe and Clark streets. . 

H. J. Ullmann & Co. get the sole agency 
of the State of Liverpool for Chicago. The 
office has a splendid business which is at- 
tracting the attention of companies. 

The German National will move its offices 
to the sixth floor of the Borland building on 


, May 1: 


John R. Walsh, president of the Chicago 


‘National Bank, always personally interested 
: himself in behalf of his different institutions. 
:He is the owner of the Chicago Chronicle 


and when the Hartford Fire would. not pub- 
lish its‘annual statement in that paper, as it 
did in the Record-Herald and Tribune on Jan. 
1, he told the Hartford people that he could 
get along without its policies. 





STATEMENT ADVERTISING IN OHIO. 





W. N. Gates & Co. Come Back at the Standard 
Agency on the Proposition Made 
by the Latter Concern. 





Cleveland, O.—To the Editor: We have 
noted your article in the issue of the 14th 
inst. in regard to the Standard Advertising 
Company’s fallacious proposition to:make ad- 
vertising out of a legal insurance statement. 
They make an equally false statement in 
charging that the companies have published in 
illegal type in past years. This is directed 
against our agency, as they challenged the 
legality of the type we used the current-year 
and tried to throw out the publications we 
made for our clients. The matter was sub- 
mitted to the authorities at Columbus and 
both the state printer and superintendent of 
insurance passed the publications as valid and 
such acknowledgment has been sent to insur- 
ance companies. 

Many of the newspapers of Ohio that were 
duped into combining with this agency last 
year under the promise of larger business 
were so absolutely deceived in this that they 
have broken away from the Standard’s con- 
tracts and are now looking at the matter in a 
fair and businesslike way.. We have made 
excerpts from a recent letter written us by 
General Brown of the Zanesville Courier, 
which we herewith enclose, bearing on the 
situation. : 

It will be of interest to the insurance 
fraternity to note this change of feeling. 

W. N. Gates & Co. 

The follow is Gen. Brown’s letter: 


“IT have thought for many years that’ there 
should be more reciprocity between the insur- 
ance companies and the newspapers. The sense- 
less war which has been going on for years has 
estranged these interests, and there should be 
a getting together. I agree with you that in- 
surance statements are in no sense ‘legal no- 
tices,’ nor do they come under the provisions of 
the statutes providing for ‘legal’ publications. 
The opinion of Judge Boynton of some years 
ago, which you will recall, effectually disposed 
of that claim. The General Assembly will not 
enter on this class of legislation this winter, I 
am convinced. There need be no fear of a 


‘hold-up’ if the matter be’taken in time. News- 
paper publishers only ask for a fair price,’ ‘ 
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OHIO AND WEST VIRGINIA. 


SITUATION 





AT LORAIN IS OMINOUS. 





Unless Atmosphere Olears All the Business in 
the City Will Be Involved ina 
Rate War. 





Unless there is a marked change for the 
better at an early date, there will probably be 
a rate war at Lorain, O., from which the 
agents will not recover in years. The whole 
trouble lies between the A. H. Babcock Com- 
pany, which purchased the business of the 
mixed Daniels agency, and Buell & Robinson, 
to whom a number of the union companies in 
the Daniels agency transferred. Companies 
represented in other agencies in the city look 
upon it as a personal fight and object strenu- 
ously to being dragged into it. It remains 
to be seen whether they will be able to stay 
out. 

Last week Special Agent Steeb of the Conti- 
nental, which is in the Babcock agency, called 
upon Buell & Robinson and told them that 
he had instructed his agents to protect their 
business. On his invitation three union 
specials called on the Babcock agency and 
inspected its books to learn whether any of 
the business of the union companies had been 
written in other companies at a cut rate. Mr. 
Babcock offered them $100 if they could find 
a single risk so written. It is reported that 
the three union specials failed to invite Mr. 
Steeb to make such an inspection of their 
books in the Buell & Robinson agency. The 
Babcock agency also showed the specials let- 
ters and affidavits to the effect that it had 
lost business which had gone to other agents 
at a cut rate. 

A proposition was made to the Babcock 
agency to sell to Buell & Robinson the busi- 
ness of the union companies which had been 
in the Daniels agency. The Babcock. com- 
pany is ready to consider this, but if it cannot 
get a satisfactory adjustment of the trouble 
it will probably seek an injunction to prevent 
its business from being interfered with. 

Other business than that on the books of 
union companies which refused to transfer to 
the Babcock office has become involved. One 
story is that competitors are going after busi- 
ness of the Sheffield Land & Improvement 
Company, which Mr. Babcock is said to have 
written at a cut rate some years ago and 
which is now expiring. The ,Babcock com- 
pany claims that business it has written 
within two months has been tampered with. 
It states that policies on a brick building 
written at tariff in November were returned 
with notice that the owners could do better 
elsewhere. The Babcock office then wrote the 
line, amounting to about $20,000, for nothing 
and paid one dollar for the privilege. 

While the A. H. Babcock Company claims 
it has not yet interfered with business written 
by other agencies, it will endeavor to take up 
every policy in the city regardless of rates, 
unless the atmosphere is cleared up at once. 
It has been proposed that a meeting of one 
representative of every agency in the city be 
held and an endeavor made to work out a 
settlement. This is agreeable to the Babcock 
agency, provided Mr. Babcock himself repre- 
sents that office; but it is said that a member 
of the firm of Buell & Robinson wants to 
deal with Mr. Parmelee of the Babcock 
agency, and to this Mr. Babcock will not 
agree, as Mr. Parmelee is yet a new man in 
the business. 

It is said that the companies in the Babcock 
agency will have most of the loss on the 
Verbeck theater, which burned Sunday morn- 
ing, to pay, and this may tend to make them 
shy of getting into a rate war. 





OFF TOLEDO TRACTION LINE. 

Field men say that most of the companies 
are now off the Toledo traction risk and will 
not rewrite until the form is corrected to suit 
them. The company is supposed to be almost 
without insurance, but for some reason does 


not seem anxious about the matter. 
+e 


HOME OF WHEELING DOING BUSINESS. 


The Home Fire Insurance Company of 
Wheeling, W. Va., opened its doors for busi- 
ness Dec. 14. The officers are as fol- 





lows: President, Howard Hazlett; first vice- 
president, John Waterhouse; second vice- 


president, Otto Schenk; secretary, George J. . 


Mathison. The company is capitalized at 
$200,000, with 25 percent paid in. There are 
240 stockholders, all of Wheeling. Fifteen 
members comprise the board of directors. 
++ ++ 
YOUNGSTOWN’S GOOD RECORD. 

Fire Chief Laller of Youngstown reports 
that the city has had but one fire of any 
consequence since Jan. 1. In that one the 
loss was $12,000. Several fires that prom- 
ised to be bad started, but the excellent fire 
department, backed by the fine waterworks 
system, were able to subdue them before they 
did much harm. 





THOMAS PERFECTING ORGANIZATION, 





Cleveland Agency Arranges for Progressive 
Work in Its Fire Branch and Oasualty 
and Surety Department. 





Fred P. Thomas & Co. of Cleveland have 
made some changes and additions to the firm. 
F. B. Ayer, who has been in charge of the 
casualty and surety business of the firm, and 
Vincent S. Mathews, who went with the 
Thomas agency last May from Indianapolis, 
will be admitted to the firm Jan. 1. Mr. 
Mathews was for some time manager of the 
liability department of the Travelers in In- 
diana. Since going with the Thomas agency 
he has had charge of the field work for the 
Maryland Casualty and the Empire State 
Surety. He will continue in charge of the 
fiefd for both companies, which are managed 
by the Thomas agency. Mr. Ayer will devote 
part of his time to pushing the local end of 
the business for the various casualty and 
surety lines. 

John D. Marcy joins the Thomas agency, 
coming from the Travelers office in Indianap- 
olis, where he has been cashier and assistant 
to the state agent. He will have charge of 
the office work in the casualty and surety 
department. Edward Solberg, who for some 
years has been chief clerk for W. B. Maxson 
& Co., succeeds P. S. Ruggles in the Thomas 
office, who has been in charge of the fire 
insurance department. Mr. Ruggles leaves on 
Jan. 1 to enter the James-Parsons-Ruggles 
Company. 

Mr. Thomas has thus surrounded ‘himself 
with bright and capable men, who will assist 
him in perfecting a strong organization not 
only in his fire insurance business, but also 
in the general agency of the Maryland 
Casualty and Empire State Surety. Mr. 
Thomas has taken high rank as an insurance 
man and his agency is now one of the leading 
ones in the country. 





AFFAIRS AT CLEVELAND 











J. Timendorfer of Cleveland has admitted 
J. R. Hawthorne to partnership with him, and 
hereafter the firm name will be J. Timen- 
dorfer & Co. Mr. Hawthorne was at one 
time special agent of the Firemans Fund and 
later of the Agricultural. Of late he has been 
an independent adjuster. 


J. Timendorfer & Co. have been made sole 
agents of the German National, which has 
been in the office of C. J. Swift & Co. Swift 
& Co. have been’ appointed agents of the 
American of Philadelphia, with an independ- 
ent line. 


Henry M. Brooks & Co. are distributing a 
street directory containing the new names. 
While the ordinance changing the names is in 
effect now, the new signs and numbers will 
not be put up until the first of the year. 


Swift & Co. have completed the placing 
of the $500,000 line of the Cleveland & South- 
western Traction Company. 





OHIO AGENCY APPOINTMENTS. 


American, Pa.—Hart & Eaton, Akron, 

Alliance, Pa.—Campbell & Whitaker, 
W. iL. Alexander, Canton. 

Calumet—Carrie M. Hypes, Xen 

Colonial—Joel Burkett & Sons, Sines: 
Sherwin, Cleveland. 


Toledo ; 


N. B. 





Connecticut—Roscoe French, 
McGregor, Wellsville; R. R. 
J. P. Clagget, Bainbridge; J. BE. Wilhelm, Alli: 
ance; E. J. Stuhldreher, Barberton; M. J. Huteh- 
inson, Lebanon; Flanders Bros., Marietta. 

Camden—H. J. Roberts, Columbus. 

Fire Ass’n—W. A. Ashbrook, Johnstown. 

Germania—R, K. Furbay, Uhrichsville. 

Girard—aAlbert Brodine, Ashtabula; The A. H. 
Babcock, Lorain. 

Hartford—J. W. Mangees, Beaver Dam; G. W. 
Reece, Martins Ferry; R. J. Smith, New London; 
J. B. Hill, Clyde. 

London—H. M. Eaton, Akron. 

Lon, & Lan.—G. R. McConnell, Troy. 

Mi). Mech.—Hart & Eaton, Akron; W. 
rison, Middletown; J. M. Fiscus, Orrville. 

New Brunswick—W. H. Broom, Newark; Le 
Roy Parsons, Mansfield; T. H, Smith, Lancaster ; 
‘Wm. Miller, Chillicothe. 


Malvern; C. 
Gu row, Mansfie 1a: 


T. Har- 


Gray Bros., Zanesville ; 

Nat’l Union—J, R. Miles, Piqua; Phipps & 
Moore, Celina. 

New Hampshire—Slough & Brust, Mansfield; 


T. V. Thompson, East Liverpool. 
N. W. Nat’l—W. M. Johnson, Cincinnati. 
Phenix—G. W. Sheets, New Washington; L. H. 
Ashley, Mt. Gilead; J, A. Williams, Nevada. 
Queen City—Wm. Henrich, Wapakoneta. 
Royal—E, H. Nelson, Mount Healthy; FE. B. 
Doughty, Mt. Washington; David Watson, London. 
Reliance—J. J. Gough, Franklin 
Sun, Eng—W. M. Wickman, Prairie Depot. 
Stuyvesant—B. H. Coe, Dayton. 
Traders—A. C. Burnett, Warren. 
- Western, Ont.—Lyon & Greenleaf, Wauseon. 
Westchester, N, Y.—C. F. Dixon, Cleveland. 


CINCINNATI NEWS. 














John Heckle & Sons now have their own 
telegraph operator, in order to be able to 
handle without any delay business from out- 
side points. Their new offices are fine. 

Carey & Zimmerman have been appointed 
as managers and special agents for Hamilton 
county of the Williamsburg City. The agency 
will also have charge of Newport and Coving- 
ton for that company. The Williamsburg 
City was heretofore in the agency of the 
General Underwriting Company, but this con- 
nection will be severed the first of the year. 
Carey & Zimmerman have also secured the 
sole agency of the Indemnity Fire, which has 
been with C. O. Gansel & Co. 


Geo. W. Neare, Gibbs & Co. secure an in- 
dependent agency of the American Central. 
This company is also with K. F. Benndorf 
& Co. 


Gunther, Plummer & Wuest have been ap- 
pointed agents of the Traders. This will be 
an independent agency, the company formerly 
being with K. F. Benndorf & Co. on a sole 
agency basis. 


It is rumored that C. C. Rothier is favorcd 
for the next president of the Cincinnati Un- 
derwriters Association. Ben T. Clemons is 
also spoken of for the vice-presidency. 





. 


OHIO NOTES. 


The Columbus fire agents have ceased using 
the gasoline, vacancy and other indorsements 
to which the companies objected. 

Three mysterious fires occurred at Oberlin, 
O., a few days ago, and it is believed two 
or three prominent young men are guilty of 
participation in the crimes. Their movements 
are being watched. 

It is reported that Agent Percy May of 
New Holland, O., heretofore operating a union 
agency, has taken in the Connecticut Fire, 
hence has been placed on a 15 percent com- 
mission basis as to his union companies. 

George E. Letcher, who was convicted of 
burning property at Montpelier, O., twenty- 
five years ago and was sentenced to five years 
in the penitentiary, has made application for 
a pardon. People of Williams county will 
probably oppose the application. 

The board of directors of the Ohio peni- 
tentiary will not parole Homer Morrison, 
leader of the gang of Williams county fire- 
bugs. The attorney-general says that the law 
does not apply to prisoners serving more than 
one term, and Morrison has three concurrent 
sentences of ten years each. 





WEST VIRGINIA NOTES. 


The Philadelphia Underwriters has trans- 
ferred from W. S. Foose to D. G. Morgan & 
Son agency, Wheeling, W. Va. 

The Insurance Company of North America 
has transferred from Taylor & Thomas to the 
W. R. Rice & Co, agency at Wheeling. 
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IN MICHIGAN AND INDIANA. 





SOME APPREHENSION IN MICHIGAN. 





Feeling that Demoralization May Set in Unless 


Great Care Is Exercised by Agents 
and Companies. 





There is.considerable uneasiness in Michi- 
gan on the rate situation and many of the 
field men believe that much care will have 
to be taken or demoralization is likely to set 
in. The disbanding of the stamping secretary 
system in the state will have a tendency to 
make some agents jump over the traces and 
cut rates. The Michigan Inspection Bureau 
is now furnishing companies estimates of 
towns which have been under the jurisdic- 
tion of stamping secretaries. 

It is understood that the attorney-general, 
following the hearing in the Bellaire case, is 
going into the matter of separation as it 
affects competition. ‘There has been a good 
deal of talk since the hearing, especially as to 
statements that were. made before Commis- 
sioner Barry by some of the managers to the 
effect that more than 15 percent was being 
paid by union companies in some mixed 
agencies and in some clear agencies the 
graded commission scale was not religiously 
followed. It would be interesting to know 
definite cases where the commission rule was 
being violated. 





‘COMMERCIAL CLUB DISCUSSES RATES 





Sentiment in Indianapolis Organization Seems 
to Favor an Independent High-Pres- 
sure System of Mains. 





The smoker at the Indianapolis Commer- 
cial Club last Thursday night, at which the 
insurance rate question was under discussion, 
resulted only in an interchange of ideas, and 
another meeting will be held after the holi- 
days in which it is hoped to get the sentiment 
in concrete form in resolutions pointing out 
what ought to be the attitude of the city 
toward the fire insurance companies with 
regard to the 20 ‘percent increase in rates 
still in effect and awaiting the doing of certain 
things by the city and water company. 

There was a debate between those favoring 
the building of a separate high-pressure sys- 
tem for the downtown district and those 
believing that larger mains connected with 
the present system would meet the require- 
ments. The independent system seemed to 
met with most favor. 

T. M. Goodloe, manager of the inspection 
bureau, explained that 10 percent of the in- 
creased rate was based on defects in indi- 
vidual buildings, 5 percent on the need of 
larger mains and 5 percent on the need of 
larger manual force in the fire department. 
“What we want to know is, how shall we 
reduce the rates?” he was asked. “Reduce 
losses,” he answered. 

F. W. C. Davis, head of the water com- 
pany, pointed out that the company had 
already complied with 90 percent of the re- 
quirements of the insurance companies and 
would complete the remaining 10 percent in 
the spring. Mr. Goodloe answered that the 
rates would then be reduced 5 percent. 





DEATH OF H. C. HASKELL. 


Henry Curtis Haskell, the oldest insurance 
agent in Michigan, died at his residence at 
Marshall, Mich., late Saturday night. Mr. 
Haskell knew the end was near and sold out 
his insurance business to Louis C. and Charles 
O. Miller. 

Mr. Haskell was nearing his eighty-sixth 
birthday. In 1871 he engaged in the insurance 
business and continued it until he recently 
sold out. 

++ ++ 
MICHIGAN AGENCY APPOINTMENTS. 


Armenia—C. L. LeBare, Grand Rapids: J. M. 
Ramsdell, Manistee; A. P. Davis, Port Huron. 
Caledonian—C. M. Preston Agency, Detroit. 
Cinti, Und.—N. E. Retalliek, Battle Creek; F. 
W. Tuttle, Grand Rapids. 

Cooper—-N. E, Retallick, Battle Creek. 

Com'l Union, Eng.—Vernon Locey (vice Robt. 
McKay) Edmore. 

Delaware—Algoe & Stone, Flipt, 





Eureka, O.—Smith & Sponsler, Grand Rapids. 

Globe & Rutgers—Warren & Warren, Bay City; 
Frank W. Ward, Battle Creek. : 

L. & L. & G., Eng.—A. A. Spaulding, Jackson. 

North River—E. Frances Lechter, Niles. 

New Hampshire—Beaver & Diggins, Cadillac; 
Chas. P. Rathbun, Grand Rapids; Jas. M. Rams- 
dell, Manistee; J. R. Santo, Traverse City. 

Northern, Eng.—G. G. Glenn, East Jordan; 
Cc. B. Carver, Elk Rapids. 

Nat'l Union—Wm, A. Palmer, Buchanan; J. 
3. Hayden, Cassopolis; T. J. Tormey, Niles; E. 
. Marsh, Oxford; G. H. Arnold, Three Rivers. 
Phenix, Eng.—P. I. Meloy, Pontiac. 
Prussian Nat’l—E. C. Badgley, Jackson. 
Royal—O. W. Peck, Durand. 
Reliance—W. B. Burnbury, Niles. 

Royal Exch.—W. 8S. Brown, Hudson. 
Security; O.—Albert R. Town, Detroit; 
Mulder, Grand Rapids. 

Union, Eng.—L. F. Bean, Adrian; C. M. Russell, 

Hudson; J. B. Loomis, Hudson. 


LD 


Jno. 





HAVE ALMOST FINISHED AT DETROIT. 





National Board’s Engineers Will Report Rather 
Favorably On Water Supply and 
Fire Department. , 3 

The city engineers, representing the com- 
mittee of twenty of the National Board of 
Fire Underwriters, have nearly completed 
their investigation of conditions at Detroit. 
It is understood that the report will be of such 
a character that no general increase in rates 
need be apprehended. 

“Our report will not be generally con- 
demnatorv.”’ said Mr. Booth, head of the 
party. “Conditions are fairly satisfactory and 
a good average will be shown by Detroit. 
Conditions have shown considerable improve- 
ment during the past year. The wide streets, 
coupled with increased water facilities and 
additional fire apparatus, lessen the conflagra- 
tion hazard. Many improvements have been 
made along the line of fire protection, so that 
both the fire department and water system 
can be set down as fairly satisfactory from 
an insurance point of view.” 

While Mr. Booth speaks thus frankly con- 
cerning favorable features of the report, he 
declines to discuss another phase of the matter 
equally important. It is learned, however, 
that the report will say the municipal govern- 
ment is lamentably deficient in the matter of 
enforcing building restrictions. It will call 
attention to “rail fence” boundaries of the fire 
limits, the prevalence of thin walls in the 
congested district and the almost entire ab- 
sence of balcony fire escapes from tall build- 
ings. 

The committee expects to finish its work 
before the first of the year. 





INDIANA AGENCY APPOINTMENTS. 


Connecticut—Jas. D. Van De Vort, Scottsburg ; 
D. H. Parker, Dunkirk; BE. M. Keane, Mitchell; 
Ira G. Saltmarsh, Seymour. 

Delaware—W. P. Greek, Bluffton. 

Hartford—Campbell Bros., Butler. 

North River—S. B. Templin, Winchester. 

Nat’l Union—Turner, Seiders & Kidd, Brazil. 

N. W. Nat’l—A. B. Thomas, North Manchester. 

Phenix, Eng.—R. C. Campbell, Butler. 

++ ++ 


SAGINAW AGENTS ELECT OFFICERS. 
The Fire Underwriters Club of Saginaw, 
Mich., has elected officers as follows: Presi- 
dent, Louis Nerreter; vice-president, G. Leo 


Weadock; secretary and treasurer, Edwin 
Kersten; executive committee, Henry N. 
Geer, J. D. Draper, V. E. Schwahn, A com- 


mittee was appointed to arrange for a ban- 
quet, to be given in January for the club mem- 
bers. 
a+ $e 
CONTINENTAL’S BUSINESS BOOMING. 


The Continental is booming in Indiana. It 
has put on some extra men. The company 
is said to be writing at the rate of $1,000 a 
day in the state. 

++ 
NEEDS OF LANSING. 

“Direct carelessness and infernal inade- 
quacy” is the reason for not having water 
at the fires in Lansing, as tersely stated by a 
member of the fire commissioners. He advo- 
cates enlarging the mains. Chief Delfs states 
that the standpipe pressure .which is now be- 
ing used is entirely inadequate. He says there 
is also a delay of a few minutes in getting 
direct pressure and that direct pressure is 
going to ruin. the waterworks system, as the 
pipes have been down for many years and 





cannot stand the strain. He recommends the 
purchase of two fire engines. 





DEMAND FOR INSPECTION ORDINANCE, 


It Seems to Be Growing At Fort Wayne and 
a Meeting Soon Will Be Held to Con- 
sider the Question 


At Fort Wayne, Ind., several attempts have 
been made to have the city council adopt an 
electrical inspection ordinance, but so far 
without success. The main objection raised 
is that it would involve the city in an addi- 
tional expense. It is apparent that the 
measure failed of adoption largely because of 
the desire on the part of some contractors to 
do shoddy work. The new aldermen are 
thought to favor such an ordinance; most of 
the electrical contractors, many business men 
and the lighting company also endorse the 
movement. A meeting to consider it will 
be held soon. 

There seems to be a pronounced demand for 
some sort of license regulation which will 
remove from competition irresponsible con- 
tractors and journeymen who make un- 
authorized installations. 

Outside wiring conditions are poor and the 
alleys of the business center are crowded with 
light and power wires. A new station is in 
course of erection and changes may be ex- 
pected on completion of this work. Part of 
the business district is now equipped with an 
underground system and the company has 
been urged to extend it so as to remove this 
hazard from the vicinity of the more im- 
portant risks. 





ANN ARBOR’S NEW FIRE HOUSE. 

Ann Arbor has its new department ready 
for service in the eastern part of the city. 
The house contains a “Rex” rubber-tired, 
roller-bearing combination wagon, 50-gallon 
chemical and carries 1,000 feet of hose. Five 
men constitute the company. Evervthing 
modern has been installed in the station to 


make it one of the best of its size in the 
state. 





MICHIGAN NOTES. 


The agency of the Connecticut Fire at 
Niles, Mich., has been transferred from Miss 
Jessie Babcock to T. J. Torney. 

Three new wells have been put down at the 
Reed City, Mich., waterworks station, the 
deepest one being 470 feet, furnishing a good 
flow of water. 

E. F. Chapman, head of the new Michi- 
gan Rating Bureau, announces that-a new 
book of estimates for Grand Rapids will be 
prepared at an early date. 

Companies are objecting to 40 percent re- 
duction for 80 percent coinsurance in the 
case of the Citizens Water & Light Company 
at Greenwood, Ind. They want the conces- 
sion no greater than 10 percent. 





INDIANA NOTES. 

James W. Roberts, an insurance agent of 
Franklin, Ind., was arrested at the instance 
of an Indianapolis saloonkeeper for alleged 
passing of a fraudulent check. 

P. W. Greene of Washington, Ind., special 
agent of the National Union, wears a smile 
two feet wide. It’s a girl who tips the beam 
at 10 pounds. The old man can now “set 
em up. 

The tna Association is a new Ft. Wayne 
concern with $100,000 capital stock, organized 
to deal in real estate and insurance. The 
directors are Chas. W. Orr, Herman L. C. 
Thiel and Sol A. Wood. 

For the second time in a month there was 
a fire over the rooms occupied by ‘the Dela- 
ware & Madison Counties Telephone Com- 
pany, Anderson, Dec. 14, in the Decker build- 
ing. Defective wiring is supposed to have 
been the cause. 

; Insurance company representatives are mak- 
ing vigorous protest against the parol or 
pardon from the Indiana state prison of Harry 
Murphy, sent up from Indianapolis a year 
ago for arson. He burned the property of 


the Indiana Chair Company and is said ‘to 
have threatened revenge on those instrumental 


in convicting him. 
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ILLINOIS AND . WISCONSIN. 


MILWAUKEE AGENTS MAKE MERRY. 











Jolly Set of Men Gathered Around the Board 
* to Promote Good Fellowship in 
Their Ranks. 





The Milwaukee local agents held a live 
session in the hall in the Mack building on 
Wednesday evening of last week. There was 
plenty to eat, some cold water to drink, and 
a miscellaneous entertainment. The boys 
both young and old, fat and spare, all had 
an enjoyable evening. It was a feast “to get 
together.” George H. Russell, the only one 
of his kind, was toastmaster and had a neW 
stock of stories. President Tapping of the 
National Agency Association told of its work, 
especially in protecting regular agents from 
pirate brokers. 

President Frank Meyer of the Wisconsin 
Agency Association urged’ those present to 
back it up actively. He also spoke in favor 
of the Milwaukee Underwriters Clearing As- 
sociation. 

Fire Chief Clancy told some 
history of the fire department, recited the 
improvements he hoped to bring about -and 
urged ‘the agents to help him influence the 
authorities to appropriate enough to make 
the improvements. 

After the speaking there were songs and 
screen pictures of all sorts, both wise and 
otherwise. 

The entertainment committee who did so 
much to make the occasion a success con- 
sisted of Wilkinson, Rebhan and Courtenay. 





MUCH AFRAID OF THE RELIEF RULE. 





Illinois Field Club Members Say It Is Being 
Used Against Them in Spite of 
the Agreement. 





The relief rule is receiving a good deal 
of attention among Illinois field men and 
many of them believe when it gets to be 
universally used considerable-trouble may fol- 
low. The governing committee of the union 
does not seem to take into account the agree- 
ment of the Illinois Field Club with the 
State board. It has been found in some 
cases that the relief rule has been used 
against field club companies. Some instances 
are cited where co-operation was being 
sought and the relief rule was used, thus 
blocking any further attempts to secure co- 
operation. The field club) members believe 
that under their agreement with the state 
board they shonld be regarded as affiliating 
companies. 

The strain between the Illinois Field Club 
and the Illinois State Board over the relief 
rule and the expense feature has gotten to a 
very serious point. 





PARMELE BUYS EARLY AGENCY. 

John H. Early of Rockford, Ill, has sold 
his local agency to A. B. Parmele, who 
has been connected with the Insurance Com- 
pany of the State of Illinois. Mr. Early will 
perhaps locate in’Montana to become identi- 
fied with an irrigation project. Mr. Parmele 
will continue the old headquarters in the 
Brown building. 

++ 
STRAIGHTEN OUT HENRY CASE. 


A committee of field men went to Henry, 
Ill., last week to adjust the case against one 
of the agents who had. been found guilty of 
rebating. It was the third offense and hence 
was subject to being expelled from the board. 
It was decided to make it a second offense 
and a $25 penalty was imposed. 

+e +t 
WILL TRY TO GET NEW MEMBERS. 

The Wisconsin ‘Association of Local Agents, 
while not active in recruiting new members, 
yet its officers expect to use their personal 
influence in their. several localities to build 
1 , the membership. President Frank Meyer 

Milwaukee will urge the officers and mem- 


++ 


interesting ' 





bers of the committees to become recruiting 
officers in their sections of the state, so that 
the best agents in all parts of the state will 
become identified with the movement. 

++ ++ 


RATES RESTORED AT KNOXVILLE. 


The Illinois State Board has advised com- 
panies that rates at Knoxville, Ill, which have 
been suspended for several years, are restored, 
and that a new tariff is this week being pro- 
mulgated to agents. 

++ +e 
LOCAL AGENTS LOSE LINE. 

At Freeport, IL, it is reported that the 
plant of the Robinson Manufacturing Com- 
pany has been lost to the local agents on 
account of Chicago brokers having placed the 
line at a cut rate, tariff being $3.59. Co-opera- 
tion -is being solicited for the correct rate. 





PROGRESS OF THE UNITED AMERICAN. 





Milwaukee Company Is Pushing Out Gradually 
in a Limited Field—Local Agents 
Pleased with It. 





The United American Fire of Milwaukee, 
after increasing its capital, has started out on 
a conservative campaign for business. It will 
confine its operations to Wisconsin, Illinois 
and eastern Minnesota for the time being. It 
will not be ambitious to grow rapidly, but 
expects to develop along safe and logical 
lines. Secretary Krehla has shown great wis- 
dom in handling the company. The new vice- 
president L. Albert Karel, has taken hold 
at the home office and has impressed all those 
who have met him as being a young man of 
splendid ability. He is a graduate of the 
University of Wisconsin, was formerly a 
member of the state legislature and was vice- 
president of the Decker bank at Kewaunee, 
Wis. There are. several banks located 
throughout that section of the country known 
as the Decker banks and each of them has 
an insurance agency. 

The company has Wisconsin very well 
covered and has over forty agents in Illinois. 
Its agents are well satisfied with the treat- 
ment they are receiving. 





NOTES FROM MILWAUKEE. 








ILLINOIS NOTES. 


Agents at Sheridan, IIl., 


are charged with 
wholesale rate-cutting. 


The Capital Fire of Vicksburg, Miss., has 
applied for admission to Illinois. 

Additions to the plant of Sweet, Orr & 
Co, at Joliet, [1l., will be equipped with auto- 
matic sprinklers by the General Fire Ex- 
tinguisher Company. 

The Carrier-Low Company’s new wood- 
working plant at Joliet, Ill, has just 
been equipped with Niagara-Hibbard 1905 


sprinklers on wet pipe system. Line of insur- 


ance, $60,000. 

It is reported that F. W. Meyer of Peters- 
burg, Ill, representing union companies, occu- 
pies the ‘same office as the non-union agent, 
F. O. R. Baker, and that the two are law 
partners, in consequence of which union com- 
panies in the Meyer agency are placing him 
on a straight 15 percent commission basis. 

The General Fire Extinguisher Company 
will have an automatic sprinkler system in 
operation in the paint and oil works of the 
Charles Moser Company, 215-219 East Ninth 
street, and at Harberer & Co.’s carriage wood- 


working plant, 920-926 Summer street, by 
Jan. 1. Line of insurance on the latter, 
$200,000. 





ADJUSTMENT OF MONOTYPE LOSSES. 


Some difficulty has been 
late in adjusting losses in printing offices 
where monotype machines were used, the 
Lanston Company claiming that the machines 
were of such delicate construction that even 
slight damage to them caused a total loss. 
The same trouble was had some time ago 
with the linotype machines, but the company 
building them finally agreed to repair all ma- 
chines damaged by fire at actual cost. The 
monotype people were informed that unless 
their machines could be written on the same 
basis they would be placed upon the pro- 
hibited list. In answer they stated that as 
most of their machines were sold on time 
and the best security they had was the in- 
surance written on them, they would enter 
into an agreement similar to that in force 
with the linotype people. The action will ma- 
terially reduce losses on printing offices it is 
expected. 


experienced of 


| SOUTHERN NOTES 











The Fred Miller Brewing Company has 
sigined. a contract for sprinkler equipment 
with the General Fire Extinguisher Com- 
pany. The brewers have been slow to rec- 
ognize the value of sprinklers, but this is 
regarded as the opening wedge. 

Dr. W. E. Golden, state agent for the Atlas, 
was suddenly taken ill while in Chicago last 
Friday. Appendicitis was the verdict of the 
physicians, so he was hurried back to Mil- 
waukee and a successful operation was per- 
formed the same evening. Dr. Golden’s iron 
nerve now comes in ‘play and he is getting 
well again rapidly. 

Fire statistics are often interfered with by 
the unwillingness of the assured to give in- 
formation for fear it may affect their insur- 
ance or the rate. Inquiry was recently made 
as to a fire in Gimbel Bros.’ department store 
in Milwaukee, which is sprinkled. There was 
no doubt about the fire, but Gimbel Bros. 
emphatically denied that there had been any 
fire, fearing that it would increase the unrest 
among the insurance companies against de- 
ment store insurance. A company which 
writes largely on sprinkled risks said that the 
firm argued wrongly, as the more small fires 
that were started and were promptly put out 
by the sprinklers the surer the companies were 
of the safety of that protection and more 
liberal lines would be written. 





‘The Queen transfers to Dietrich Bros. at 
Racine, Wis. 





Walter D. Williams, second - vice-president 
of the Spring Garden, has been elected vice- 
president of the American of Pennsylvania. 
Mr. Williams, being a former western man, 
his friends are pleased to learn of his~con- 
stant advancement, 





1 Loren H. Green & 
Fla., will represent the 
Philadelphia as general 


Beginning with Jan. 
Co. of Jacksonville, 
American Fire’ of 
agents for Florida. 


William Kelday of Louisville, for a long 
while special agent of the Commercial Union 
in Kentucky and Tennessee, has accepted an 
important post with the Dickson combination 
at the home office in New York. Beginning 
with the first of the year he will be superin- 
tendent of agencies and underwriter for south- 
ern business of the Armenia and Southern of 
New Orleans. 


At Memphis, Tenn., a new fire insurance 
companv has been organized by S. B. Ander- 
son, Dr. Heber. Jones, and several other 
prominent business men. Application for a 
charter will be made soon and. it is expected 
that the company will have $200,000 or more 
capital. A name has not yet been chosen. 


Harry W. Young of Atlanta, Ga., special 
agent of the St. Paul Fire & Marine for the 
southern states, died early last Thursday 
morning of paralysis at Montgomery, Ala. 


Hugh Gates, formerly with the local agency 
of R. W. Rightsell & Co. of Little Rock, has 
been appointed Arkansas special agent for 
the Mississippi Home. 

The Citizens of St. Louis has begun rein- 
suring business in Arkansas through arrange- 
ments with the Continental and the National 
of Little Rock. 


The governing committee has advised com- 
panies that on account of competition of the 
Senior Mutuals, the rates and forms have been 
declared off upon the sprinkled plants of 
the Owensboro Wagon Company and the 
Hickman-Ebbert Wagon Company at Owens- 
boro, Ky. 





T. H. Price has sold all his interest in } the 
Empire City Fire of New York, 
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THE WEST AND NORTHWEST 


ST. LOUIS PRACTICALLY CLEANED UP. 











By New Year’s There Will Be No Non-Board 
Agencies Downtown Except Those of 
Northwestern National. 





Within the past few days one of the three 
companies which has been standing out against 
the local agents’ association at St. Louis, 
refusing to take up their non-board agencies, 
has come over, and it is stated that another 
will do so within the next’ couple of weeks, 
leaving only the Northwestern National out. 
It is therefore expected that, the new year 
will start with .practically every downtown 
agency in St. Louis in the board. A vear 
ago there were something like 150 outsiders. 
The association has done splendid work in 
clearing up so bad a situation in so short a 
time. 





RATES AT DULUTH. 


Inspector McLeran of Duluth will reinspect 
dwellings having hot air furnaces and prob- 
ably raise the rates on many of them. Makers 
of hot air furnaces succeeded in defeating a 
provision in the new building ordinance which 
would have required double air ducts. Mr. 
McLeran drew this provision and threatened 


an advance if it was not adopted. 
++ ++ 


DAVIS TO HAVE SOUTH DAKOTA. 


State Agent Davis of the Connecticut, who 
has Minnesota and North Dakota, will have 
South Dakota added to his field on Jan. 1. 
C. A. Merritt, who is connected with the 
Jones-Davis Agency in Minneapolis, who has 
been doing some adjusting and field work 
for the Connecticut, is appointed special agent 
to assist State Agent Davis. State Agent 
Black, who has had South Dakota, will con- 
fine his attention to Iowa. 

++ ++ 


MISSOURI! AGENCY APPOINTMENTS. 


Z7etna—M. P. Fox, Cedar City; J. W. Lowry, 
Dunnegan; J. W. James, Stoutsville. 
: ese Gray and Carr Bros., St. 
souls. 

Atlas—Craven & McRorey, Excelsior Springs; 
J. N. Burnes, St. Joseph. 

Austin—H. M. Coudrey & Co., St. Louis. 

Citizens—T. R. Luckett, Dresden; J. N. Trout 
& Co., Kansas City. 

Columbia—Wall & Whittemore, St. Louis. 

Com’! Union—Phillips & Montgomery, Marshall. 

Connecticut—R. M. Carter, St, Louis; Henry 
Kemper, St. Charles; J. A. Stogsdill, Alton; W. 
R. Evans, Kansas City; R. F. Stevens, St. Louis; 
John M. Catterlin, Butler; L. C. Scheuemann, 
Hurdland; W. T. Wilson, Monticello. 

Delaware—Chas. Lampertz, St. Louis. 

Firemans Fund—J. F. Nelson, Sedalia; C. A. 
Knight, Marshall. 


Ger. Amer.—Curnutt, Cordill & Matter, Mary- 
ville; F. C. Burdette, Sr., St. Louis. 

Hanover—J. F. Nelson, Sedalia. 

Hartford—A. S. McGhee, St. Joseph; N. H. 


Allen, Kirkwood; Trapp Bros., Graham; W. T. 
Elliott, Nashua; W. J. Ellis, Bland. 
Home F. & M.—G. W. Hackney, Springfield; 
Minter, Calhoun & English, Kirksville. 
London—H. R. Raitinger, Aurora. 
Mil. Mech.—E. D. Melone, Jamesport. 
North B. & M., N. Y.—J. N. Burnes, St. Joseph. 
North B. & M., Eng.—C. BE. Estes, Weaubleau ; 


J. N. Burnes, St. Joseph. 
Northern, Eng.—P. T. Madden, Thomas & 
Wolff and John Davies, St. Louis. 
Palatine—C. J. Wheeler, Marshall. 
Phenix—C, F. Leimbrock, Alma; Chestien 


Wynn, Belle; C. E. Shartzer, Bogard; C. H. Meyer, 
Corder; C. L. Hughes, Mt. Leonard; W. R. Davies, 
Renick; R. F. Barron, Strassburg; R. E. S&S. 
Booton, Waverly. 

Phenix, Ct.—A. T. Peden, Centertown; W. H. 
Young, Gibbs; R. W. Anderson, Croker; B. W. 
Pruitt, Stolls City; Phillips & Montgomery, Mar- 
shall; Steve Spaulding, Owensville; W. F. Guinn, 
Olney; Wm. Whisler, Birch Tree; Owen Hoover, 
Clinton; A. F. & W. M. Dinwiddie, Higbee. 

Phenix, Eng.—R. F. Stevens, Maplewood; A. L. 
Reeves, Steelville; J. W. Mills, Versailles. 

Prov. Wash.—Soltonstall & Son, Slater. 

Prussian Nat'l—Wisdom & Sandusky, Macon. 

Reliance—Theodore Hormann, St, Louis. 

Shawnee—C. L. Graham, Urich; M. P. Wilson, 
Fair Play; C. M. Barnes, Marston; J. V. Baker, 
Morehouse; Henderson Boone, Flemington: J. M. 
Burehfield, Niangua; Johnson Bros., Schell City; 
Otto Fajen, Stover; G. W. Watts, Sr., Rogersville ; 
W. H. Haubien. Lockwood; P. S. Ravenstein, 
Hayti: B. F. Walster, Puxico; B. L. Fisher, 
Denton: W. J. Webb, Parma; B. F. McCrary, 
Washburn: Parish & Malcolm, Sikeston; Geo. W 
Peck, Malden: A. A. Blumer, Fredericktown; M. 
A. Young, Farmington; O. S. Harrison, Kennett: 
L. B. Baskerville. Butler; C. 8S. Bittick, Old 


Monroe; L. H. Holt, New Bloomfield; Everett 





Cannaday, Bogard; J. S. Whitaker, Walnut Grove; 
J. H. & F. H. Jarnagin, Aldrich. 
Sun, Eng.—Phillips & Montgomery, Marshall; 
A. C. Landon, Clinton. 
Union, Pa.—E. F. Hartzell, St. Joseph. 
++ ++ 


MERCHANTS & BANKERS TO START. 


The Merchants & Bankers Fire, which is 
being organized at Redfield, So. Dak., will 
have $200,000 capital and $20,000 surplus. It 
expects to get started in the near future. Its 
stock is being placed largely among monied 
men in the Dakotas. H. P. Packard is the 
main factor behind the company. The com- 
pany is appealing to local sentiment and in- 
tends to be a factor in the field. The Da- 
kotas are coming to the front as a field for 
home stock companies. The Queen City Fire 
is making a success and the new company 
has fine prospects. 





NON-CANCELLATION CLAUSE IS USED. 





Companies Are Going the Limit at Atchison, 
Kan., in Accepting Low Rates and 
Tying Things Up. 





The rate war at Atchison, Kan., still rages 
fast and furious. In many cases policies are 
being canceled and rewritten for a pittance 
and there is also noted an innovation on the 
part of companies in the shape of a non- 
cancellation clause which extends the time 
of existing policies sufficient to bring the 
rate down to a low figure, thus avoiding sub- 
stitution of a new contract. The clause being 
used by some companies is as follows: 


The Company having —— to reduc- 
tion in the premium hereunder (by extension of 
the term of said policy), equal to —— percent, 
the date of expiration of said policy is hereby 
extended to the . or of , and 
in consideration thereof it is hereby agreed by 
the assured to waive any claim for return pre- 
mium in the event of the cancellation of this 
policy by , and this company hereby agrees 
not to cancel said policy for the purpose of ob- 
taining increased rate, unless there is an in- 
ereased hazard; but the said company reserves 
the right to terminate said policy and demand 
its surrender for any other reason at any time, 
according to its terms. 


This agreement, when used, is signed by 
the assured and the agent. 

















MINNESOTA AGENCY APPOINTMENTS. 


Agricultural—C, L. West, St. Cloud. 

Connecticut—G. G. Luhman, Howard Lake; Miss 
M. E. McIver, Lowry; P. O. Skoglund, Watkins; A. 
W. Ericson, Cambridge; N. H. Crowell, Farming- 
ton; A. G. Barbkuecht, Raymond; C. D. McCarthy, 
Montgomery. 

Delaware—P. L. Gallagher, Benson; H. C. Nolte. 


Fairmont; J. H. Johnson, Minneapolis; G. H. 
Root, Morris; E. N. Morrill, Ortonville; F. A. 
Gray, Redwood; A. G. Erickson, Springfield; H. 


J. Cain, Tracy; J. M. Downes, Willmar; J. L. 
Reagan, Winnebago; H. 8. Hobson, Worthington. 

L. & L. L. & G.—G. H. Hughes, Starbuck. 

Mil. Mech.—L, T. Buchler, Waseca. 

Nat'l Union—L. G. Davis, Sleepy Eye; J. D. 
Lunn, Sebeka; T. J. Conlin, Faribault. 

Reliance—L. L. Knox, Adrian; H. C. Nolte, 
Fairmont; J. F. Conklin, A. E. D. Loomis, J. H. 
Johnson, G. H. Root, H. A. Barnes and_N. W. 
Barnes of Minneapolis; A. K. Marshall, Morris; 
Finley Gray, Redwood Falls; August Norman, Will- 


mar. 
Royal Exch.—L: D. Baird, Austin. 
++ ++ 





IRON SAFE CLAUSE DECISION. 


In the case of the Shawnee Fire against 
E. I. Kneer the Kansas supreme court has 
decided in favor of the company on an in- 
teresting point. The syllabus of the decision 
is as follows: 


The iron safe clause in the policy under con- 
sideration is a condition the performance of 
which is precedent to the right of the insured 
to maintain an action on the policy. 

The acts of an adjuster, while investigating 
the cause of a fire and the amount of loss sus- 
tained, made under a non-waiver agréement, 
cannot be construed into a waiver by the com- 
pany of its right to insist that the policy was 
void, because of the non-compliance with the 
‘iron safe clause’”’ contained therein. 

++ 


WONDER WHERE THE LINE WENT. 

Large-sized policies covering on the sum- 
mer home of J. J. Hill, near Minneapolis, 
were canceled last week on account of inade- 
quate rate. These policies were issued some 
months ago by Minneapolis agents at $1.80 
for five years. Owing to superior private 
water protection it was thought the regular 
farm rate of 2% percent should not apply; 
but it was decided otherwise, and an. effort 
to secure the advance resulted in cancellation, 





The companies losing their lines are wonder- 
ing who fell heir to them and at what rate. 
+t aaa 
IMPLEMENT DEALERS MUTUAL. 


The Minnesota Retail Implement Dealers 
Mutual Fire Association is now in process 
of formation. At the meeting of the dealers 
association, which has.just closed its sessions 
at Minneapolis, it was decided to form a 
mutual and risks to the amount of $200,000 
have already been secured. It was reported 
at the meeting that the aggregate insurance 
carried by the members of the implement 
dealers association amounted to at least 





GENERAL WESTERN NOTES. 


The National Lumber Insurance Company 
of Buffalo has been admitted to Minnesota. 

The mutual fire insurance companies of 
Minnesota have begun the publication of the 
Mutual Underwriter. 

E. F. Hewit of Minneapolis, special agent 
of the Queen City Fire, is now covering all 
Minnesota, the southern part having been 
added to his field. 


L. B. Leigh & Co., the general agents at 
Little Rock, have completed arrangements 
with Louis C. Van Ness of El Reno, O. T., 
to take charge of Oklahoma and Indian terri- 
tories. 

The Freeholders of Topeka has taken the 
necessary steps towards increasing its capital 
to $230,000, the amount authorized by its 
charter. Notices have been sent to stock- 
holders. 


John Trout & Co. of Kansas City have 
resigned five companies in order to devote 
their attention exclusively to the interests of 
the Citizens of St. Louis, of which they will 
be sole representatives after Jan. 1. 

The Missouri Department has licensed the 
Atlanta-Birmingham Fire to do business in 
that state. The company has completed the 
sale of $250,000 capital stock authorized by 
the directors. Carr Bros. become first agents 
in St. Louis. 

Over two hundred brewers have joined the 
new Kansas City brewers’ mutual in the past 
eighteen months. Each agrees to contribute 
$500 in case of loss, which makes a capacity 
of $100,000 on any one fire. So far the ex- 
perience is said to have been very satisfactory. 





ATTITUDE OF FOREIGN LLOYDs. 


The National Association of Local Fire 
Agents has been in correspondence with a 
number of foreign Lloyds to ascertain what 
their attitude toward legitimate local agents 
in this country is. It is stated that some 
groups of London Lloyds have replied that 
they intend to get business here which they 
want regardless of local agency requirements. 
Some of the other Lloyds have shown a dis- 
position to be fair in recognizing the rights 
of the agents. 





MISS CHRYSTAL PROMOTED. 


Miss Anna E. Chrystal, who has held the 
position of messenger and mailing clerk in 
Wisconsin insurance department, has been 
promoted to the position of chief clerk, vs. 
W. L. Essman resigned. Miss Chrystal_is a 
very capable young woman and has been a 


most valuable assistant to Commissioner 
Host. 





WILL DO A BANKING BUSINESS. 


The Commercial Union has decided to do 


a banking business at its home office in addi- 
tion to its insurance business. 





WILL QUIT SURPLUS LINES. 


The Houston Fire & Marine of Texas has 
decided to abandon surplus line business on 
Jan. 1. It states that it finds this class 
is not sufficiently profitable to warrant a con- 
tinuance. It will confine itself to strictly a 
local agency business. : 





_ Just as soon as the St. Louis Fire is 
licensed in Missouri, the company will apply 
for license in Illinois and Wisconsin. 
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LIFE INSURANCE CIRCLES. 


REDUCES ITS LINE ON SINGLE RISK. 








Some of the Indications of a More Conservative 
Policy in the Mutual Life Under 
New Management. 

New York, Dec. 20.—(Special Correspond- 
ence.) —The Mutual Life of New York has 
announced to its agents that on and after 
Jan. 1 its limit on a single risk will be $250,- 
ooo. This is an indication of more conserva- 
tive underwriting. The company at the 
present time has no limit, it relying on its 
reinsurance facilities to handle excess lines. 
Whether the reinsurance companies have de- 
clined to take further business or whether 
the Mutual decided to quit jumbo lines is 
not known. 

With the new administration there is much 
gossip as to what changes will be made. It 
is thought that an annual dividend policy will 
be gotten out which will be a great seller. 
The talk here is to the effect that the guar- 
antees will be about the same as on the 
deferred dividend contract. It is also stated 
that the Mutual’s non-participating policy will 
be revised. 

It is intimated that the compensation sys- 
tem to agents may be changed somewhat and 
the opinion is that 60 percent will be paid on 
all forms with a second year commission 
graded according to the kind of policy. Those 
who pretend to know say that on the deferred 
dividend policies a 20 percent second year 
commission will be paid and 10 percent on 
the rest. 

The agents are considerably interested in 
Superintendent of Agents Dexter, as they 
think if he is elevated to an executive posi- 
tion he will have very much to* say regarding 
the agency system and compensation. 

Those who knew President Peabody say 
that there will be considerable of a house 
cleaning in the near future and a number of 
changes made which will be of benefit to the 
company. The Mutual has a splendid reputa- 
tion and its friends declare that all it needs 
is the pruning knife. 





HAS SOLD HALF THE STOCK. 


According to reports, the promoters of the 
Ohio State Life of Columbus have sold half 
of the $100,000 capital stock to business men 
in various towns and cities over the state. 
Their plan is to distribute the stock as well 
as possible and there will not be more than 
six stockholders in any one place. The com- 
pany is planning to write nothing but non- 
participating policies, so that it will be purely 
a stock company, with premiums in accord 
with the plans. 

++ ++ 
ANOTHER HITCH. 

On application of policyholders of the Se- 
curity Life & Annuity Company, Judge Mc- 
Pherson, of the U. S. circuit court at Philadel- 
phia, last week granted a temporary injunction 
restraining reinsurance of the business of the 
Western Life Indemnity in the Security Life 
& Annuity. 

++ ++ 
FRATERNAL RESERVE PUSHES OUT. 


The Fraternal Reserve Life of Peoria, IIl., 
is brancning out in different parts of the state. 
In this orde-, if the policyholder dies within 
the first year, his beneficiary receives one-half 
of the face of his policy, the other half being 
turned into the reserve fund. The second 
year the beneficiary receives 60 percent, the 
third year 70 percent, the fourth year 80 per- 
cent and the fifth year go percent. After a 
policy has run five years, it is paid in full 
at death. The order takes this method of 
building up a reserve fund. 

te 
DEATH OF JAMES L. JOHNSON. 


James L. Johnson, former president of the 
National Association of Life Underwriters, 
died on Tuesday morning of pneumonia. For 
the past twenty-five years Mr. Johnson was 
general agent of the Massachusetts Mutual 
at Springfield, Mass., although he had been 
in the business twenty years before going with 





that company. In 1899 he was elected to the 
presidency of the national association and 
during his term advanced the idea of having 
companies include in policies a clause making 
them void if rebated. He was a man of 
charming personality, generous, charitable and 
public-spirited. He would have been 65 years 
old on Dec. 30 had he lived. 

++ +t 


WILL NOT EXAMINE THE MUTUAL. 


Superintendent Vandiver of Missouri has 
decided not to examine the Mutual Life, as 
he had previously intended to do, but to give 
the new administration an opportunity to 
bring about the reforms which he has been 
assured it intends to do. On his recent trip 
to New York he had an interview with 
Actuary McClintock concerning the subject of 
dividends and was informed by certain officers 
of the company that the proposed plans of 


‘reorganization are such as conformed almost 


exactly with his ideas. 

Actuary Wolfe, representing the Missouri 
department will begin an examination of old 
Mutual Reserve Life shortly after Jan. 1 





IT WANTS TO STAMP OUT REBATING. 





United States Life Makes It Hard for the 
Rounder to Get in—Wants Only 
Persistent Risks. 





The United States Life has taken emphatic 
action on rebating, which is particularly sig- 
nificant at this time of the year. 

President Munn of the company has put 
an embargo on this class of business. He 
requires an inspection of each applicant as to 
his record in regard to lapsing policies, and 
where an application is received on the life 
of a man who has established himself as a 
rounder, the United States Life will issue his 
policy only on one of two conditions, i. e., 
that the applicant pays two annual premiums 
in advance, or that the agent defers all his 
commission until the second annual premium 
on the new policy is received by the com- 
pany. This, together with the fact that the 
company will not receive business from 
brokers under any conditions. will rid it of 
the intolerable nuisance of rebated risks. 





Pennsylvania is having a great awakening 
on rebating. The insurance commissioner is 
requiring companies to file affidavits agreeing 
to dismiss agents found guilty of rebating and 
not to employ them for three years there- 
after. 

The Pittsburg Life Underwriters Associa- 
tion has started a vigorous campaign. Its 
members have signed a_ strict anti-rebate 
agreement and have emploved an attorney to 
prosecute rebaters. They have subscribed a 
fund to defray the expenses. 





T. C. Tanner, agent of the Mutual Life 
at Knoxville, Tenn., has been arrested at the 
instance of the state manager of the Union 
Central on the charge of rebating. A policy- 
holder declares that Tanner sold him insur- 
ance at $7 a $1,000. 





NEW MISSISSIPPI! COMPANY. 

Encouraging progress is reported by the 
promoters of the new Lamas Muttfal Life of 
Mississippi. J. A. Bishop, a former member 
of the $200,000 Club of the New York Life 
and later of the Penn Mutual, is canvassing 
southern Mississippi for applications for stock 
and policies and the northern half of the state 
is being looked after by R. P. Moore, who 
was for ten years superintendent of agents of 
the Mutual Life in Mississippi and later with 


GENTLEMEN 


contemplating change of life 
companies are invited to write 
for our terms to General Agents 


WM. BOSWELL, Agency Director 


Security Mutual Life Ins. Co. 
CINCINNATI, OHIO 








the Penn Mutual. They are distributing the 
stock in the princinal towns in the state among 
leading bankers and business men. Consider- 
able over half of $100,000 of stock has been 
suibscribed. 





TO OPERATE ON COUNTY BOARD PLAN. 





American Mutual Life Will Have Local Mem- 
bers in the Different States—Descrip- 
tion of the Method. 





The American Mutual Life of Chicago will 
operate on a stockholders’ county underwrit- 
ing agency plan. This will be operated to get 
local influence. Each county will have not 
less than ten members. If a member dies or 
moves out of the county, his intereist shall 
revert to surviving resident members. Mem- 
bers are required to furnish annually not less 
than five men in their county who can afford 
to carry $2,000 insurance. County stock- 
holders get an income for ten years, a speci- 
fied amount being set aside on new pre- 
miums for this purpose. 

The American Mutual believes that much 
can be accomplished by local influence. It 
will select the best counties in the state and 
get its county members at work. The com- 
pany takes the ground that it will be an 
economy to have business come through these 
local members. as agents will work for less 
commissions where they have the backing of 
strong county members. 

The prospects of the 


company 
flattering. 


are very 





| AMONG THE FRATERNALS. | 





The Indiana appellate court has decided 
that “amendments to the constitution of a 
fraternal insurance society, adopted after a 
member had suffered injury, cannot defeat 
his rights to benefits for such injury” and 
that a provision in the constitution that a 
member shall forfeit all rights to benefits “by 
exposing himself to risks to which members 
are not usually liable’ was waived so far as 
engaging in railroading was concerned where 
all the officers of the local lodge knew the 
member had become a railroad brakeman and 
had excused him from attendance at meet- 
ings on that account and continued to receive 
his dues. 

The renort of Ormond C. Kennedy, presi- 
dent of the Indiana Fraternal Congress, held 
in Indianapolis last week, gave the member- 
ship of the fraternal orders of the state repre- 
sented by the congress as 137.380, with insur- 
ance in force $135,853,5090. Last year these 
orders paid in benefits to members and to 
widows and orphans in the state $1,630,362. 


The Royal League has passed the million 
dollar mark in amount of its invested funds 
and cash. 

The Minnesota supreme court in a recent 
case decided that misstatement of age of the 
insured rendered a fraternal certificate void 
from the beginning. 





ASSESSMENT COMPANIES THRIVING. 


It is reported from Iowa that a number of 
agents of old-line life companies are turning 
toward assessment companies. The Bankers 
Life has had an unusually heavy year, and it 
is reported that the home office is crowded 
to the limit of its facilities to handle new 
business. The National Life Association of 
Des Moines seems also to be the beneficiary 
of present conditions and the new Acme Life 
Association of the same city, which is con- 
ducted on much the same plan as the Bank- 
ers, is also looking for a large business. 

++ +4 
MUST COMPLY WITH INSURANCE LAWS. 

Under a recent ruling 
insurance department, life policies or in- 
demnity certificates do not come under the 
classification of trade premiums or gift enter- 
prise. A firm in Washington, D. C., notified 
the department that it desires to offer as an 
inducement to customers an indemnity certifi- 
cate which entitles the estate of any person 


of the Minnesota 
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to whom the certificate is issued to a certain 
amount of money should the holder die within 
a time nominated in the certificate. 

In ari opinion forwarded to the firm, jt 
was held that by issuing such certificates 
the firm was an insurance company and in 
so doing would have to comply with the 
laws of Minnesota governing life insurance 
companies. 





IN AGREEMENT ON CERTAIN POINTS. 





Commissioners Who Recently Met President 
Roosevelt Think Uniform Legislation 
Must Include Three Principles. 





Commissioner O’Brien of Minnesota, who 
has just returned from the conference with 
President Roosevelt and a number of insur- 
ance commissioners from other states, says 
there are three things upon which all the 
commissioners are practically agreed uniform 
insurance legislation must be based. In a 
general way they are as follows: 

First—Establishment of short periods of 
accounting and distribution of dividends. 

Second—A proper safeguard to prevent im- 
proper alliances between insurance com- 
panies and press companies or similar purpose 
organizations. 

Third—Reasonable methods through which 
policyholders could be brought into closer 
touch with the management of the companies, 
so that they might be operated more strictly 
for the good of the policyholders. 





WILL DEVELOP HOME FIELD FIRST. 





Majestic Life of Indianapolis Doing a Local 
Provident Business, But Will 
Branch Out Later. 





The Majestic Life of Indiana, one of the 
newly organized life insurance companies there, 
will soon qualify under the legal reserve law 
of 1899, it having done business since organi- 
zation under the old assessment law. The 
company has not been selling special contracts, 
but issues an intermediate policy on the 
monthly payment plan on which the amount 
of insurance is calculated in accordance with 
the premium the assured desires to pay, with 
the basis rate at fifty cents per month. 

The company was organized by four former 
Metropolitan Life men, who are the active 
forces in its management. Nearly all the 
business it has written to date has been placed 
by these four men. The Majestic is entered 
in no other state than Indiana as yet and only 
has one agent outside of Indianapolis. Its 
plan will be to build up the business soundly 
in Indianapolis and then organize other sec- 
tions of Indiana. With this completed other 
nearby states will probably be entered and 
handled in a similar manner, 

The company requires a very good medi- 
cal examination on its intermediate. business, 
with the exception of children’s risks, on which 
a policy for 25 cents per month is written. 


Richard D. Hughes, in whose mind the 
plans for the Majestic Life originated, was 
connected with the Metropolitan Life for 


seventeen years and his personal business has 
been the backbone of the new company’s suc- 
cessful operations to date. He was one of 
the leading superintendents of the Metropoli- 
tan and his Indianapolis district showed great 
gains in production while he was in charge. 
This is the only Indiana company operating 


The Washington Life 
Insurance Co. 


Established 1860 
JOHN TATLOCK, President 


Attractive Contracts to Agents 


We have some open territory and are in a 
position to give right men a paying proposi- 
tion. Our policy contracts are the most liberal 
and are excellent sellers. ree sad our 
system. It will pay you. 


DAVIS @ McGREW 
State Manegers for Illinois and Wisconsin 


155 LA SALLE ST., CHICAGO 








on this semi-industrial plan and it will be 
interesting to watch its progress and growth. 





CLOSING BRANCH OFFICES. 


The general movement in the New York 
Life to reduce a number of branch offices is 
expected to hit St. Louis in the near future. 
It is thought that the branches in the Century 
building and Bank of Commerce building will 
be discontinued January 1, and a number of 
other branches in southwestern department 
will be closed shortly. 

The two branch offices of the New York 
Life in Louisville will be consolidated under 
the management of Stephen Pirkey, who has 
been in charge of the Market street branch. 
Additional quarters will be secured in the 
Columbia building to accommodate the con- 
solidated business. Capt. W. R. Noble, who 
has been in charge of the office in the Colum- 
bia building, will continue with the con- 
solidated agency in a special capacity. 





ARE TRYING TO.UNEARTH SKELETONS. 





Work of the New York Investigating Com- 
mitte Goes Merrily Gn—Summary of 
the Week’s Probing. 





The New York investigating is still grind- 
ing out grist. The members tackled the in- 
dustrial insurance business and found it was 
expensive. They tried to probe into the re- 
lationship between the Prudential and the 
Fidelity Trust Company and also found that 
the absent Andrew Hamilton had _ received 
money from the Prudential to fight hostile 
bills. President Dryden told all about the 
great Prudential. 

Then the committee has been looking for 
skeletons in the Provident Savings closet. 
President Scott was quizzed about his alleged 
indebtedness to the Equitable when he with- 
drew from that company. He said he owed it 
nothing and volunteered the information that 
the line of questioning was an effort to in- 
jure him. Actuary Moir was asked about the 
discrepancies between the Provident Sav- 
ings’ mortality figures in the gain and loss 
exhibit for 1898-99 and those in another state- 
ment. He said that probably the gain and loss 
exhibit was based on figures secured before the 
actual mortality records were made. 

Vice-President Fiske of the Metropolitan 
was asked about financial transaction with 
W. A. Reade, where it was claimed he sold 
securities at a higher price to the company 
than it paid others. Some of the officers of 
the Provident Savings were asked regarding 
realty deals where it was charged that values 
were marked up to cover other losses. Actu- 
ary Dawson claimed that the company covered 
$100,000 losses in this way. 

H. P. Townsley, of the Life Association of 
America, was also on the grill and Actuary 
Dawson presented figures to try to prove that 
the books of the company had been juggled to 
offset $100,000 losses. Attorney Hughes ques- 
tioned some of the company’s loans. He said 
the $50,000 which he and E. Van Shaick had 
voted themselves for organizing the company 
had been returned at the demand of the at- 
torney-general. 

Stacey Wilson, secretary of the Empire Life, 
a two-by-four assessment company showed 
that it has about $12,000 assets and $50,000 in 
unpaid death claims. It has been excluded 
from a number of states. It spent more last 
year than it received. 

President Tatlock of the Washington Life 
testified that until its recent reorganization it 
did not participate in syndicates. Since then 
it has in six, some of them being in enter- 
prises in which Thos. F. Ryan is interested. 
Mr. Ryan owns considerable stock in the com- 
pany and is on its finance committee. Presi- 
dent Tatlock also told of the reorganization 
work in the office and field so that the Wash- 
ington is in first-class shape. In speaking of 
the new non-participating policy, Mr. Tatlock 
said that surrender and loan values were only 
paid at stated periods. 

C. P. Wofford and W. J. Graham, represent- 
ing the western and southern commissioners 
examining the New York Life, have gone to 
Paris to investigate its branch there. 

The joint examiners for five western states, 
which have combined in an examination of 
the big New. York life companies, have gone 
through the records -of the western branch of 





the New York Life in Chicago. All the rec- 
ords are kept there, only the final figures being: 
reported to New York. 





GREAT HOME COMPANY STATE. 


Manager Clancy of the Conservative Mu- 
tual Life of Charlotte, N. C., writes to this 
paper as follows: 

“Tt might interest you to know that the 
Conservative formally commenced operation 
on Dec. 2 by the issuance of $100,000 insur- 
ance on its first day, and this with little or 
no preliminary agency organization work, our 
time having been completely taken up in get- 
ting out policies, rate books, etc., for the néw 
company. We have gotten out the plainest 
and most concise policies issued by any com- 
pany anywhere, and have devised several new 
contracts which are written by no other com- 
pany and which are proving to be great 
sellers. 

“The home companies -in North Carolina 
are doing a tremendous business, the senti- 
ment throughout the entire state being greatly 
in their favor, and North Carolina is getting 
to be quite an insurance centre, as there are, 
I think, about ten home companies chartered 
up to date, with others under way.” 





LIFE NOTES. 


Some Bloomington, IIl., men are agitating 
the organization of a life company there. 

W. F. Rosenwinkel becomes general agent 
of the Security Mutual for northeastern In- 
diana. 

The Security Mutual expects to have $52,- 
000,000 in force at the close of the year and 
assets of $3,650,000. 

The Missouri State Life expects to write 
$1,500,000 during December, and close the year 
with $14,000,000 in force. 

Chas. A. Werum becomes district manager 
of the Federal Life at Columbus, O: W. H:' 
Norris takes the Dayton, O., district. 

The Dayton Association of local undérwrit- 
ers had a dinner and smoker at Hotel Atlas 
one evening last week. A number of members 
talked. 

G. W. Towers of Traverse City, Mich., has 
moved to Grand Rapids, where he -will locate 
the northern Michigan department of the 
Fidelity Mutual Life. 

Goudy & Griffith of Cape Girardeau, Mo., 
managers of the Mutual Life for southern 
Missouri, have secured more than $1,000,- 
coo in business this year. 

Edmund La Bar has retired from the firm 
of La Bar & Wilson, managers of the Security 
Mutual in southeastern Ohio. Scott W. Wil- 
son succeeds to the business at Ironton. 

The American Mutual Life of Oklahoma 
City has deposited $100,000 with the territorial 
treasurer and is ready for business. It ‘ex- 
pects to enter Missouri shortly. 

Asa S. Wing, vice-president of the Provi- 
dent Life & Trust, succeeds S. R. Shipley as 


president. Mr. Wing has been with the com- 
pany since it started, for some time being 
actuary. 


A. L. Saltzstein of Milwaukee, general agent 
of the New England Mutual Life. will on Jan. 
1 admit to partnership Rabbi J. H. Meyer, 
who has been working in his agency. The 
firm will be Saltzstein & Meyer. . 

The Northwestern Mutual, through General 
Agent Charles D. Norton of Chicago, will 
open another branch office in that city. 
Wilbur Higgins will be the manager and it 
will be located in the Heyworth building. 

The December meeting of the Cleveland 
Association of Life Underwriters has been 
abandoned because of the strenuous work at 
the close of the year. A meeting will be 
held at the Colonial hotel at noon Jan. 9. A 
good speaker will be invited to address the 
association at that time. 


Eugene Fretz, Jr.. has been appointed gen- 
eral agent of the Northwestern Mutual for 
North Dakota with headquarters at Grand 


Forks. J. M. Markham, formerly general 
agent at Dayton, O., is appointed general 
agent for northeastern Pennsylvania with 


headquarters at Scranton. 





The wives of field men who reside at 
Columbus have organized the. Social Club, 
which will meet every two. weeks, 
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AMONG THE GASUALTY MEN. 








PHCENIX PREFERRED NOW LAUNCHED. 





New Stock Company at Detroit Takes Over 
Two Mutual Associations—Chatfield 
Is the Main Factor. 





The Phceenix Preferred Accident Insurance 
Company of Detroit has been organized with 
a capital of $100,000. and it has been licensed 
in its home state. It is authorized to do a 
life; accident and health -business, but will 
confine itself to accident and health. It will 
take over the business of the Phoenix Acci- 
dent & Sick Benefit Association of Detroit, 
which is one of the active organizations of 
its kind in the field. It also takes over the 
Preferred Accident Association. 

L. O. Chatfield, who has been the manager 
of these two companies, will be the main 
factor in the Phenix Preferred. He is one 
of the leading men in the Detroit Conference 
and has made a success in his business. 

The Phoenix Preferred is starting with 
$100,000 capital and $40,000 surplus. It takes 
over $200,000 in premiums. L. O. Chatfield is 
president; A. E. Wagner, first vice-president 
and treasurer; E. W. Moore; second vice- 
president, and W. H. Chatfield, secretary. 





ILLINOIS SURETY NOT AFFECTED. 


Some of the agents of the Illinois Surety 
have been apprehensive over the connection 
of John R. Walsh, president of the Chicago 
National Bank, and Fred M. Blount, cashier, 
with the company. Both are stockholders, Mr. 
Walsh being a director and Mr. Blount the 
treasurer. Both men threw quite a little busi- 
ness, owing to their banking, business and 
political connections, to the Illinois Surety. 
The liquidation of the Chicago National Bank 
and the connections of Messrs. Walsh and 
Blount with the Illinois Surety will have 
absolutely no effect on it. 

++ at 
UNITED SURETY STARTS. 


The United Surety of Baltimore has been 
admitted to New York state, and will begin 
writing Jan. 1. Its advisory board for the 
Empire State is composed of Charles M. 
Schwab, John B. MacDonald, Morton .F. Plant 
and Emanuel Blumenstiel. Parker, Hatch & 
Sheehan will be general counsel. Judge 
Parker, of the firm, was the recent Demo- 
cratic nominee for president. 

The United Surety Company received its 
license from the state of Maryland on 
Wednesday and to-day will enter Ohio, which 
is the first state in which the company will 
open its field. Illinois and probably states 
immediately adjacent will also be entered at 
this time. 

++ +e 
NEW REGISTRY COMPANY. 

The Federal Indemnity & Identity Company 
has recently been organized at Columbus, O., 
and is writing an identification and regis- 
tration policy combined with accident and 
health insurance, the latter part of the con- 
tract being underwritten by the North Ameri- 
can Accident of Chicago. The rates range 
from $1 to $5 per year and there is no restric- 
tion as to color, sex or occupation. 

ae ++ 
BELIEVE IN PUBLICITY. 


A growing appreciation of the value of sys- 
tematic advertising on the part of casualty 
insurance companies is apparent. The Mary- 
land Casualty lately formed the bureau of 
publicity, appointing thereto a manager who 
will give to the work his entire attention. 

The Pennsylvania Casualty now announces 
the appointment of Edward Walker, formerly 
instructor in advertising and illustrating for 
the Correspondence Institute of America, as 
superintendent of its advertising department. 
The company will, on Jan. 1, begin the pub- 
lication of an agency paper to be known as 
the Fieldman. ' 

The Metropolitan Surety of New York will, 
on Jan. 1, begin the publication of a monthly 
magazine, to be known as the Metrvpolitan, 
and the Empire State Surety will likewise is- 





sue a monthly paper for the instruction of 
its agency force. A company paper now ap- 
pears to be a necessary adjunct to every wide- 
awake life and casualty office, the organiza- 
tions not having such a medium being de- 
cidedly in the minority. 

+e ++ 


SECOND TRIAL IS ON. 


The second trial of the case of the trustees 
of the Guarantee Savings & Loan Company 
of Cleveland against the Fidelity & Deposit 
was commenced last week. The trouble 
originated over the absconding of Jacob Blodt, 
secretary of the company, some years ago, 
the surety company being on his bond for 
$10,000. It is said that Blodt secured $209,100 
by making out mortgages on imaginary real 
estate on which: he claimed to have loaned 
money. The first trial resulted in favor of 
the bonding company, but it was carried up, 
and the decision reversed. The company 
claims that the scheme that Blodt used is 
neither embezzlement nor larceny, and that 
it is therefore not liable. 





PECULIAR VIEW OF FIDELITY BONDS. 





Fidelity & Casualty Criticises Position Taken 
by a Western Banker Who Questions Ex- 
pediency of Employes Being Bonded. 





The Fidelity & Casualty says as to fidelity 
bonds: 


“The president of a western banking 
house, in a recent issue of The Financial Age, 
deplores the conditions that necessitate the 
use of fidelity bonds, and even, by implication 
at least, questions the expediency of getting 
such bonds. He thinks that ‘every honorable, 
high-hinded, young man who is put under 
surety bonds behind a bank counter must have 
a feeling of humiliation and degradation.’ He 
thinks, also, that the ‘increased use of surety 
bonds means a growing list of defalcations.’ 

“We confess ourselves unable to grasp this 
gentleman’s point of view or to accept his con- 
clusions. It seems to us that he has directly 
inverted the facts. So far as this company is 
concerned, we do not see how any young man 
can feel degraded because he has been bonded. 
On the contrary, he should feel that our 
suretyship is creditable to him, and that our 
bond is a badge of honor. Certainly anyone 
who passes successfully the rigid test of char- 
acter to which we subject all applicants for 
bonds may well congratulate himself. 

“That the increased’ use of fidelity bonds 
should be deemed productive of defalcations 
seems to us to indicate a curious misconcep- 
tion and reversal of cause and effect. Super- 
ficially, indeed, it may seem true that the ex- 
istence of fidelity bonds facilitates defalcation 
by encouraging laxity in the supervision of 
employes by well-secured employers. Prob- 
ably our western banker formed his peculiar 
opinion by revolving that idea in his mind un- 
til it loomed so large there as to shut out all 
the countervailing and far more important 
considerations. Almost always, we are sure, 
the existence of fidelity bonds in a bank or 
business house tends strongly and directly to 
prevent defalcation. 

“This is so for a number of reasons. In 
the first place it is hard for a man whose char- 
acter and career predispose him to wrongdo- 
ing to obtain a bonded position. The methods 
of fidelity companies and the extent of their 
investigations vary greatly,-but all the better 
companies now look up their ‘risks’ with much 
care, and refuse to bond anyone who seems at 
all likely to go wrong. Moreover, this 
scrutiny of the companies is not confined to 
an initial investigation, but is continued with 
more or less thoroughness so long as the per- 
son remains bonded. Employes understand 
this, and have a wholesome dread of incurring 
the disfavor of their sureties. They know 
that it would be an exceedingly grave matter 
to have their bond revoked. 

“Additional reasons might be cited to show 
that the net effect of fidelity bonds is to keep 
down the number of defalcations. That is one 
reason why such bonds are so desirable. Peo- 
ple do not want to incur the loss that they 
insure against even though they have indem- 
nity. The small premium charge for fidelity 
bonds is usually more than made up to the 
assured by incidental services of prevention, 


irrespective of the indemnity benefit in the 





== 


background. That is so in the case of this 
company, at least. The fact that an indemnity 
bond has been issued by us indicates more 
than a promise of indemnity; it is almost a 
promise that no indemnity will be needed.” 





AGREE ON “NOT WANTED” POLICIES. 





Vice-President De Leon of the Casualty Com- 
pany of America Explains the Posi- 
tion of His Company. 





The plate glass underwriters of New York 
held a meeting to form a compact for minimum 
rates, but failed to come to an agreement on 
account of the withdrawal of the Casualty 
Company of America. The companies, how- 
ever, did come to an agreement on the sending 
of cancellation notices sixty days after the 
date of the policy if the premium is not paid. 
All policies returned at the expiration of sixty 
days “Not Wanted” will be furnished differ- 
ent companies to take such action as they de- 
sire. It has been ascertained that different 
assured order policies from various companies 
and keep them for sixty days and return them 
as “Not Wanted,” thus getting their insurance 
free for some time. 

Vice-President De Leon of the Casualty 
Company of America in explaining his com- 
pany’s position says: “All companies were 
not represented and all did not agree to such 
minimum rate except this company, for neither 
the Empire State Surety nor the Peonle’s 
Surety were represented, and neither of these 
companies have agreed to maintain any mini- 
mum rate. Furthermore, these two companies 
are not parties to the commission agreement 
that has been in force in New York City for 
about six months, and that resulted from the 
suggestion of the writer as a sort of com- 
promise measure, after repeated meetings of 
plate glass representatives had resulted in the 
utter failure of the companies to arrive at 
any uniform agreement regirding rates in 
New York. The Casualtv Company of 
America has been consistently advocating a 
plate glass compact for New York on a basis 
that would secure equal privileges to all and 
special advantages to none, and the company 
is ready and willing to become a party to 
such a compact whenever all companies en- 
gaged in the business will agree to it.” 





HUNOKE GOES TO CINCINNATI. 

The General Underwriting Company has 
secured the services of O. W. Huncke, hereto- 
fore in the business at Chicago, to take charge 
of the bonding department of the agency, 


~which will again be in operation with the 


coming of the United Surety into Ohio. This 

agency formerly conducted a bonding depart- 

ment in charge of Parke S. Johnson, who left 

with the 7Ztna Indemnity a short time ago. 
++ ++ 


CONSERVATORS’ BONDS. 

The revelation in the county court at Chi- 
cago showing that two employes had been 
acting as professional conservators of estates 
of the insane brings out some sharp com- 
petition on surety rates for this business. It 
is understood that these bonds have been 
written at a low price, but now a bid is put 
in at $2 for a $500 bond. Some companies 
make the minimum premium on any bond $10. 

+e at 


EXPERIENCE ON DOCTORS. 

The Preferred, in speaking of surgeon, phys- 
ician and dentist class, asserts that it is a well 
known fact that these risks at usual rates are 
unprofitable. Companies have either increased 
the rates or placed restrictions about the pol- 
icy. Doctors complain of the clause in many 
policies stipulating that the wound in which 
septic poisoning is introduced must happen at 
the same time as the operation. Septic poison- 
ing occurring from a pre-existing wound is 
not covered in many policies, yet most blooa 
poisoning cases arise from a_ pre-existing 
wound, skin abrasion or hang-nail. 

++ ++ 
KANSAS SUIT UP SOON. 


The case of the state of Kansas against the 
Title Guaranty & Trust Company, which was 
on the bond of State Treasurer Kelly for 
$500,000, will be tried on its merits at the 
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December term of court, the demurrer of the 
defendant having been overruled. This case 
grows out of,the failure of the First National 
Bank of Topeka, one of the Devlin institu- 
tions, in which the state treasurer had $530,- 
ooo of public funds deposited, it is claimed, 
contrary to law. ; 
Another suit was filed against the United 
States Fidelity & Guaranty Company, which 
was on the treasurer’s bond for $250,000, to 
insure his collections through the bank. 





CASUALTY NOTES. 


Wickes & Arnold, managers of the Fidelity 
& ‘Deposit and Pennsylvania Casualty in Chi- 
cago, will move to the Borland building on 
May I. 

Walter Schroeder of Milwaukee gets the 
Wisconsin general agency of the New Jersey 
Plate Glass vice Geo. H. Page, who goes to 
the Pacific coast. 

John L. McKenna, who has been office man- 
ager for Joyce & Co., Chicago, managers of 
the National Surety, becomes secretary and 
treasurer of Joyce & Co. 

J. T. Coyne, who has been representing the 
Continental Casualty at Springfield, IIl., has 
left the city, and officers of the company say 
he took considerable of its money with him. 

George D. Howard, a special agent of the 
Central Accident, whose home was at Elyria, 
O., died last week of Bright’s disease. He 
was well known in Cleveland and in various 
parts of Ohio. 

The Alabama attorney-general rules that the 
deposit of $50,000 required by that state as a 
condition precedent to doing a surety business 
there must be paid before any company can 
operate in any county or municipality. 

D. J. Barry & Co. of Cleveland have taken 
the general agency of the burglary depart- 
ment of the New Jersey Plate Glass for 
northern Ohio. Mr. Barry will organize the 
territory for this branch of the business at 
once. 

President Joyce of the National Surety has 
written Robert S. Brannen of Denver, warmly 
commending the proposed organization of a 
natiotial association of casualty and surety 
agénts, and pledging cordial support of his 
company to that end. 

Surety companies of New York have been 
approached with a proposition to guarantee 
bank deposits. The idea of the promoters be- 
ing that one office will issue its policy cover- 
ing the risk prorating the reinsurance among 
the membership offices in accordance with the 
fixed agreement. 





Charles M. Gardner, president of the 
Colonial Insurance Union, was discharged in 
police court at Toledo Saturday, the charge 
of embezzling $300 from the organization not 
being substantiated. 





The governing committee of the Western 
Union has furnished companies with a newly 
adopted schedule for rating ice factories and 
cold storage warehouses. 





WILL PROSECUTE DAMAGE CASES. 
(Continued from Page 7.) 

collapse, overweight, earthquakes, cyclone, 
wind, hail or other storms, floods, or any 
other accident or casualty, excepting the 
hazards now covered by policies now issued 
by fire, boiler, automatic sprinkler, plate glass, 
elevator or liability insurance companies. The 
combined hazards to be assumed by this com- 
pany have never been covered, except cyclone 
and tornado insurance. The prospectus says 
that this business should bring a very large 
income, as property owners will be willing to 
flay a reasonable price for such insurance and 
mortgagees will demand it. 

_The company proposes to establish in each 
city and important town a local advisary 
hoard, consisting of its own stockholders. It 
is believed in this way that the local influ- 
ence will be secured and business increased. 

Estimated Profits Are Large. 

One interesting part of the prospectus is 
the estimate of profits. The company says 
that accident and health insurance have been 
exceedingly profitable. The Fidelity & Cas- 
ualty and the Travelers have secured business 
at loss ratio of from 33.1 percent to 46.5 per- 
cent. The Fidelity & Casualty has paid 15 





percent annual dividends for the past ten 
years and accumulated over $4,300,000 assets. 
The Travelers is now paying 25 percent on its 
capital stock of $1,000,000, from the accident 
department only. Promoters estimate that the 
First National Accident will, with only five 
hundred agencies established, yield annually 
an income of profit from each department as 
follows: 


Premiums. Net Profits. 
SN. okaccaceasesiaad 1,500,0 $225,000 
Te 1,500,000 225,000 
| Pe 1,000,000 200,000 
$4,000,000 $650,000 


The promoters think these profits will 
enable the company to pay at least 25 percent 
annually, leaving a handsome surplus, so that 
in a few years its stock will be worth $925, 
the same as the Travelers’ now is. 

Accident Underwriter Points Out a Thing or Two. 

One prominent accident underwriter into 
whose hands the prospectus fell was suffi- 
ciently interested to make the following com- 
ment: “The estimates of profit are simply 
ridiculous, as one will note by looking at the 
accident loss and expense ratio of leading 
companies for the past ten years. The great 
profits they credit to the Fidelity & Casualty, 
Travelers and others are paid from interest 
earnings. For instance, the interest earnings 
of the F. & C. last year were $180,000 and 
it paid a dividend of $85,000, adding $95,000 
to surplus. The Travelers paid a dividend of 
$250,000, or 25 percent, out of interest earn- 
ings on the assets of its accident branch of 
more than $400,000.” 


Experience of Old, Established Companies. 
The highest and lowest loss ratios in the 
past ten years on accident business and the 
average expense ratio for ten years are given 
in the following table: 


Loss Ratios Expense 

Company. High. Low. Ratio. 

DE, eéencssareseds 6.9 35.7 3 
Oar 40.7 2.8 59 
Smp. Liab..........92.2 41.6 35 
BIG, &. COS. cccccccset 0.7 33.7 55 
GemerEd .ccccccsecce 51.0 29.7 52 
DE anne csncvesne 63.2 43.5 41 
Maryland .......... 57.0 19.3 46 
TPE cilveseovencess 47.9 4.4 40 
Preferred .......... 43.0 32.0 56 
Standard ........... 55.1 41.7 45 
Travelers ..........50.0 39.8 50 
United States ......49.4 29.8 52 





| 163 La Salle Street 


WANTED 


By large casualty company, resident 


secretary for Ohio. Must be familiar 


with all branches of liability and per- 


sonal accident insurance. State age, 


nationality, reference and remuneration 
required. Apply by letter only to 
EUGENE R. TROTT, 132 Nassau St., 
New York. 


WANTED 


Men with clean records who can produce results for 
the most liberal Industrial Health & Accident proposition 
in the field. Correspondence confidential. 

Address—Industrial Department, 


Standard Life & Accident Ins. Co. 
DETROIT, MICHIGAN. 


ILLINOIS SURETY COMPANY 


HOWE OFFICE: NEW VORK OFFICE: 
84 La Salle St., Chicago 513 Hanover Bank Bidg. 


ISAAC L. ELLWOOD, President. 
ALBERT J. HOPKINS, Vice-Prest. 
W. HERBERT STEWART, Secretary. 
EDWIN [l. McKINNEY, Gen’! rigr. 


Offers Excellent Agency Contracts 


in Ilinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, lowa, Missouri and 
Kentucky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 
D. EDWARD MONROE, Supt. of Agencies. 


SURPLUS LINES 


TRADERS FIRE INSURANCE CO. 


of Toronto, Can. 
Authorized Capital, $1,000,000 
Toronto Conflagration Losses, $40,000, Paid in Cash 
A. L. McCRAE, Ceneral Agent 
CHICACO, ILL. 

















PERSONAL ACCIDENT 


EMPLOYER’S LIABILITY 








else will. 


A Dozen Reasons Why 
You should place your Casualty business with 


MARYLAND CASUALTY CO. 


FIRST REASON—Commissions 


A—Our “‘Maryland Line”’ plan (ask us about it) 
will pay you additional commissions, bo- 
nuses, trophy, and pension, direct from 
Home Office. 

B—Our General Agent for your territory 


will do at least as well by you as any one 





The other 11 Reasons are coming. 
They're all sound. 











Keep this Handy. It’s one of a set. 


ALITIGVIT OITAUNd 


‘4 
President 


ALITIGVIT .SAVEL WOLVAATA 


Baltimore, December, 1905 
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COMMENT ON LIABILITY FIGURES. 


es (Continued from Page 7.) 


‘to settle cases—if they can be settled for 


ccsttntlintiittainemnacs 


an amount less than the cost of litigation—al- 
though it may not be entirely clear that lia- 
bility exists, rather than fight such cases be- 
cause they are not clear cases of liability; 
and we are glad to find that these figures seem 
to confirm our belief that, in the end, this 
method is the best one for the company. As 
to its being the best method for the assured 
there can be no doubt. The assured certainly 
‘does not want a lot of litigation hanging over 
chim with the chance that the verdict, if one 
ibe given, may be much over the limit of the 
policy. 

: Should Strike the Golden [ean. 

i “It must not be understood that we favor 
‘giving up’ on every case where claim is made, 
‘as this extreme is as bad as the other, in that 
it fosters litigation in general and causes a 
great deal of annoyance to the assured on ac- 
count of claims being made for every trivial 
injury. Our aim is to strike the golden mean, 
and we believe that the general principle of 
settling, in preference to the general principle 
of litigating, is desirable for both the com- 
pany and the assured. 

“The figures also illustrate very forcibly the 
time it takes to arrive at an ultimate loss 
ratio on any given year’s business and the 
desirability of an assured looking well into 
the future of a company before insuring, as 
the future of a company is of at least as much 
importance to an assured as its present ap- 
parent condition.” 





RYAN AND HARRIMAN. 

(Continued from Page 6.) 
panic would have ensued with the holdings 
of the company thrown on the market. Mr. 
Ryan owns a valuable lot of stock in many 
enterprises; he is engaged in developing one 
of the gigantic public works in this city. 
Could he not afford to jump into the breach 
and while saving himself bring financial sal- 
vation to others? This is not the most 
sublime motive in human conduct, the saving 
of others while saving one’s self where self- 
preservation perhaps is the stronger consid- 
eration, yet in Wall street it would be deemed 
a most worthy end. 

Motives of Mr. Ryan. 

Mr. Ryan perhaps feared Harriman and his 
group of associates. He may have scented 
danger and believed he owed it both to him- 
self and the Equitable policyholders to enter 
this new role for him and save the day. Mr. 
Ryan so far has not shown a single indica- 
tion of using the Equitable for personal ag- 
grandizement. He has placed many restric- 
tions about it that would make the way much 
harder than necessary to use Equitable funds.’ 

Mr. Ryan might have been able to have 
misled Grover Cleveland into accepting a 
trusteeship by building up a pretty scheme 
to behold from the outside but insidious in 
design. Justice O’Brien, with his extended 
experience in the law, his powers of discrim- 
ination and weighing the various aspects 
of a proposition, would catch any legal 
legerdemain or trap. Judge O’Brien most 
calmly and profoundly probed the legal in- 
tricacies of the trusteeship and its responsi- 
bilities. He measured exactly the authority 
of the trustees and the owner of the con- 
trolling interest. 

Could Hardly Deceive Westinghouse. 

Mr. Westinghouse has been through the 

legal of finance, has seen the pitfalls and 

ares, the wolf in sheep’s clothing, until his 
experiences have made him alert in grasping 
a situation however complex. He would in- 
Stantly question the motives of a man when 
a project was presented. Mr. 
is in a position to detect 
chicanery afoot. 

The men of affairs here in the city pin 
their confidence to Mr. Ryan’s plan largely 
because Mr. Westinghouse and Judge O’Brien 
became trustees. 

Nyde Finally Sized Up Harriman. 

Mr. Hyde removed to some extent the 
stigma attaching to him during the early 
stages of the Equitable broil by his recent 
testimony. Even those who sneered at his 
attempts to vindicate himself in the Alex- 
ander controversy now believe he made no 
mistake in freeing himself from the Harri- 
man shackles. There is no enmity more 


any financial 


Westinghouse , 





bitter than that ensuing from the revelation 
that one has been used as a tool. Mr. Hyde 
now appreciates how deftly he served in that 
humiliating capacity. Naturally enough his 
pride was cut to the core. 

It is apparent why he would sell his stock 
at a sacrifice of $1,000,000 or more to Mr. 
Ryan. Just a word of encouragement and 
Mr. Harriman would have taken the holdings 
and Mr. Hyde could have put a cold million 
more down to his credit. 

It is obvious that Mr. Hyde was bent on 
keeping Mr. Harriman out of the transaction. 
We must commend Mr. Hyde for using sound 
judgment in the way he parted with his stock. 
I believe that he enjoined on Mr. Ryan as 
a condition of the sale that Mr. Harriman 
must not share in the purchase. 

An Estimate of Mr Ryan. 

After looking at Mr. Ryan from many 
standpoints, I can see a number of motives 
that inspired him to purchase the Equitable 
stock. Like most men of his extraction, he 
finds satisfaction in being recognized, in hold- 
ing position, in being “on the force” so to 
speak. eg seems to fit the shamrock to 
a nicety. So Mr. Ryan saw an opportunity 
to be something of a power behind the 
Equitable millions and its many affliations. 
He would vault upward in the public eye. 
He could offer large undertakings and im- 
portant offices to men of reputation. Even if 
he felt he never could personally benefit in 
a financial way by using the funds of the 
companv. he immediately gained a prestige 
that would be difficult to attain in years of 
work. 

Foresaw the Panicky Conditions. 

Mr. Ryan, too, foresaw the dire conse- 
quences if the warring factions of the Equita- 
ble forced it to the extremity. He has vast 
interests at stake and a financial depression. 
would be a most serious blow. I presume, 
too, that the ownership of the Equitable 
makes him a more formidable power polit- 
ically. 

Mr. Ryan well knows that other kings of 
finance do not welcome his ascendency on 
Wall street. They want to be the reigning 
family exclusively. His Equitable connection 
makes his title clearer and gives him the sat- 
isfaction of acquiring what his rivals were 
eagerly striving to gain. 

Not Altogether Selfish Motives. 

We must not attribute all Mr. Ryan’s mo- 
tives to personal glory and advancement. I 
believe he had in mind finer and higher pur- 
poses. Mr. Ryan is by no means the ideal 
type of man that most of us would select to 
entrust with life insurance ftfnds. His train- 
ing and career have not brought to him that 
responsiveness to all the more delicate puls- 
ings of honor that we delight to see in a man 
administering our estate. 

I have come to the conclusion, however, 
that under all the circumstances and distress- 
ing conditions, when quick action was neces- 
sary, when questions of mutualization and 
ownership of surplus were in the courts, Mr. 
Ryan deserves credit for coming to the rescue 
and placing practical safeguards about the 
company. It seems to me the most satisfac- 
tory plan for the time being. I would much 
prefer Ryan to Lawson. 

Glimpse of BE. H. Harriman. 

Mr. Harriman is one of this great coun- 
try’s most important railroad men and finan- 
ciers of the professional brand. He has ac- 
complished much and his fellow citizens are 
not too narrow to render unto him his due. 
They have not regarded Mr. Harriman as a 
safe man on the board of a life company 
where he is able to exert large influence. 
Mr. Harriman’s business is too much of a 
business for him to regard trust funds as any- 
thing else than a source to which he can go 
for support. I do not believe Harriman is 
unscrupulous but he has the blunted Wall 
street conscience. 

[ade a Poor Impression on the Stand. 

Mr. Harriman’s recent expressions on the 
witness stand revealed his determination to. 
go to the full length in getting hold on the 
Equitable. He used every resource on Mr. 
Hyde and then on Mr. Ryan. Fiatterv, 
pampering, promises, coaxing, threats and 
bulldozing were brought into play. 

Mr. Harriman is a power in politics be= 
cause he needs the help of politicians in his 
enterprises. He is one of Odell’s big chiefs 
and he has entree into the legislative and 





gubernatorial chambers at Albany. His fame 
and influence are not unknown at Washington. 

When Harriman declared’ he wanted to 
share in the Ryan purchase since he deemed 
Ryan a. dangerous man, the pronouncement 
was received with amusement. When Harri- 
man attempts to feign the benevolent or public 
spirited he becomes so artificial that the ordi- 
nary man can see the sham. 

Did Harriman Push the Button? 

From Mr. Harriman’s testimony it is in- 
ferred that he inspired the legislative investi- 
gation. Ex-Governor Odell was abroad and 
Governor Higgins demurred in calling the 
legislature together. When Odell returned, 
Governor Higgins acted. Did Harriman push 
the button? Perhaps he did. If so the in- 
vestigation caught Harriman in its whirling 
current. He did not measure the conse- 
quences when he devised the scheme to worry 
his rival, Ryan. 

Domination of the Financier. 

The pity of it all is that the large ac- 
cumulations of our life companies are so 
largely in control of the professional Wall 
street financiers, the men .of tremendous 
schemes. The officers of these companies 
gradually have walked into the meshes of 
these controlling forces. Where so much 
money of a trust nature is concentrated into 


‘a single institution with the owners scattered 


far and wide, it naturally attracts the men 
who need financial backing. It seems un- 
fortunate that even in the reorganization work 
that has already been done, Wall street and 
the financial element of the companies should 
be the commanding forces. 





COMPANIES START REFORMS. 
(Continued from Page 6.) 
and good business administration. There can 
be no objection to proper legislation safe- 
guarding the business, but it should be sane 
and sound. 
Policyholders Should Watch Legislation. 

“The society depends upon its policyhold- 
ers to see that there is no unreasonable legis- 
lation enacted. It may from time to time call 
their attention to measures calculated to do 
them harm, but under no circumstances will 
it be a party to any corrupt methods in pre- 
venting ‘strike’ legislation. We aim to meet 
the just requirements of every state and gov- 
ernment, and_we rely upon our policyholders 
to see that no injustice is done them. 

“An unfair insurance law or insurance tax 
measure enacted by your state legislature 
injures you, and reduces the dividend earn- 
ings of your policy. Your dividends would 
now be nearly 10 percent larger if it were not 
for the state taxes and license fees that the 
society is obliged to pay. 

No More Political Contributions, 

“It will be the policy of the society here- 
after not to make contributions to political 
campaigns. It is my opinion that we have 
no right to use the funds of the society for 
any such purpose. 

Will Invest Money Where It Was Collected. 

“The new management of the society, so 
far as is consistent with .safety and good 
business judgment, will hereafter undertake to 
invest its reserves in real estate mortgages or 
the securities of railroad and other well estab- 
lished corporations serving those sections of 
the country which produce the premiums. 
This will negative the claim that money paid 
for premiums is sent away from home and is 
not available for local development. 

Real Estate Mortgages. 


“In the last ten years this society has loaned 
over $120,000,000 on real estate mortgages, 
mostly in large cities. Only in six of these 
cases has it had to take property under fore- 
closure, and in these six instances the property 
was sold so as to net a profit. It will con- 
tinue to be the policy of the society to make 
investments of this description. 

Cost of Insurance. 

“The very essence of life insurance is 
safety and this can be secured only by’ reason- 
able nremiums. Most all forms of assess- 
ment, fraternal, or other ‘cheap’ insurance have 
been’ failures. 

“A great many Equitable policyholders are 
doubtless asking themselves the question 
whether it will pay them to continue their 
policies. 

“To such I wish to say most emphatically 
that my. investigation of the affairs of the 
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society has convinced me that there is no 
cheaper way for the policyholders of the 
Equitable to have sound life insurance than 
by retaining their policies. As I have pointed 
out, the society’s funds, including its surplus 
of over $67,000,000, are safely invested upon 
a basis which returns an excellent rate of in- 
terest upon the revised valuations, and I ex- 
pect in due time to accomplish such economies 
that the cost of administration and securing 
new business will be reduced to the lowest 
possible basis consistent with safety and ef- 
ficiency. I, accordingly, believe that by con- 
tinuing your policies in the Equitable you 
will not only receive life insurance at the low- 
est cost consistent with safety, but that the 
premiums paid in excess of what turns out to 
be the actual cost of your insurance will be 
returned to you together with interest at as 
high a rate as is being paid by New York 
savings banks. 
Urges Policyholders Not to Lapse, 

“I therefore advise policyholders to con- 
tinue to pay their premiums; to allow their 
policies to lapse will be doing themselves in- 
justice. Your contracts with this society are 
as safe and sound as anything earthly can be. 
Where lapses have already occurred the 
agents of the society will cheerfully assist in 
restoring policies. 

“Over 98 percent of our death claims in this 
country are settled within 24 hours after proof 
of death is received, and since Jan. 1, 1905, 
through all of the agitation concerning life in- 
surance, this society alone has paid out in 
death claims and benefits of other kinds over 
$118,000 every working day. 

“I congratulate you and all policyholders in 
solvent concerns on the reformatory results 
of the agitation of the past year. This so- 
ciety alone has undergone four separate in- 
vestigations since Jan. 1. The extraordinary 
legal and other expense entailed thereby is 
amply compensated for by the enforced re- 
stitutions and checked waste herein above re- 
ferred to by the final assurance you now have 
of the wealth and solvency of your so ety. 
I am convinced that these and other investi- 
gations and the resulting stimulatiom of dis- 
cussion have attracted public attention to the 
impregnable strength of established concerns 
like the Equitable more effectually than could 
have been done by any other means. While 
these investigations may have been destructive 
of individual reputations, the utility of life 
insurance has been more fully demonstrated 
than ever before. 

Bigness no Longer the Goal. 

“There will be no effort by the new admin- 
istration to have the biggest company in the 
world; the effort will be-to make it the best 
and safest. Conservative lines will be fol- 
lowed. It will be the policy not to solicit or 
secure new business at the expense of the 
present policyholders, and in case it is 
determined that business in any section of the 
world is unprofitable, that field will be 
abandoned.” 





COMMITTEE SEEKS ADVICE. 





Asks Suggestions for a Practical Plan for 
Voting by Scattered Policyholders. 





The investigating committee of the Mutual 
Life have sent the following letter to the in- 
surance commissioners of all the states: 

“The board of trustees of the Mutual Life 
Insurance Company of New York, on October 
25, 1905, appointed the undersigned a commit- 
tee ‘to examine into the organization, man- 
agement and affairs of the company.’ 

“Incidently to such examination the com- 
mittee propose to inquire closely into the 
question of voting by policyholders of mutual 
companies in the election of trustees or di- 
rectors. 

“In the Mutual Life there are several hun- 
dred thousand policyholders having an insur- 
ance of at least one thousand dollars each, and 
therefore entitled to cast one vote, and no 
more, in the election of trustees. Such pol- 
icyholders are scattered all over the United 
States and in many foreign countries. The 
great majority of them are unknown to one 
another and to the trustees and the under- 
signed. 

Questions Are Submitted. 

“The questions with which the undersigned 
are concerned, in this connection, are: 

“1, Can the voting by policyholders be 





Applications for Agencies Solicited 
GENERAL AGENCY OF 
W. B. BIERCE 


WHITNEY OPERA HOUSE BLOCK - DETROIT, MICH. 
Special Agents: H. A. Bartels, J. T. Kirkwood 
Represents Progressive Companies Writing a General Class of Business 
CONCORDIA FIRE INS. CO. - Ohio and Michigan 
NORTH RIVER INS. CO. _ - - - - Michigan and Wisconsin 
UNITED STATES FIRE INS. CO. 


° - - Michigan and Wisconsin 
GERMAN FIRE INS, CO. OF PITTSBURG - 


Michigan and Wisconsin 
COLONIAL ASSURANCE CO. - - Ohio, Michigan and Wisconsin 


Facilities for Handling Large Lines in Michigan, Ohio and Wisconsin 


ARMENIA INSURANCE COMPANY 


OF PITTSBURG, PA. 
ROBERT DICKSON, President 
Capital, $250,000 


DICKSON & TWEEDDALE, General Agents 
80-82 William Street, se - * ‘. * 

















NEW YORK 








Do YouNeedaFireInsurance Company? 


THE METROPOLITAN FIRE INSURANCE CO. of Chicago is seek- 
ing reliable agents in the States of Illinois, Michigan, Minne- 
sota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facilities it is able to 
write large lines on all classes of acceptable risks. Liberal com- 
mission arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co.. John Naghten & Co,, Gen. Mgrs. 
159 LA SALLE STREET, CHICAGO ESTABLISHED 1863 
CAPITAL $100,000, BEING INCREASED TO $200,000. 

















ACTNA LIFE INSURANCE COMPANY 


MORGAN G. BULKELEY, President. 


The Leading Insurance Company in New England and the 
Largest in the World Writing 


Life, Accident, Health 
and Liability Insurance 


Has been in Active and Successful Business over 55 years 


ASSETS OVER PAID TO POLICYHOLDERS 


75 MILLIONS 150 MILLIONS 
Its Surplus, by Connecticut Standard, is $8,850,426.65 


The tna Life Insurance Company is organized on the principle of the 
strongest Banks and Trust Companies by having a large capital stock ($2,000,000) 
widely distributed, and being subject to the close supervision of those who are 
financially interested. This gives assurance of safe and economical management, 
thus making it in the best sense a policyholders, company. 





For An Agency Address the Company at Hartford, Conn. 
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JOHN J. HENRY, Pres. 


CHARLES M. HENRY, Secv. g 
CHARTERED I8il a 





_ it Co. 


NEWARK 
N.J. 


CARROLL L. DE WITT 


7) General Agent 
_153 La Salle Street, Chicago 


Applications from representative agents desired 





SURPLUS LINES 


THE GREAT LAKES FIRE AND 
MARINE INSURANCE CO. 
E. E. NIESS, Agent 
171 LA SALLE ST., CHICAGO, ILL. 





Louisville Insurance Co. 


FIRE AND TORNADO INDEMRITY 
Organized 1872 





Agencies Being Established in Illinois 
and Wisconsin 





HENRY P. MACILL & CO. 
CENERAL ACENTS 
184 La Salle Street, Chicago 








LEADING CHICAGO AGENTS 


Members of the 
Chicago Underwriters Association 








FRED. S. JAMES & CO. 
171 La Salle St., CHICAGO 


Agents for The Connecticut, Phenix, [Mechanics & 
Traders, National of Hartford, British America, Ger- 
man Alliance, North British & Mercantile, Calumet, 
lowa Home, American Boading Company and Casualty 
Company of America. 


CRITCHELL, MILLER, 


WHITNEY & BARBOUR 
138 La Salle St., CHICAGO 





—. County of. Philadelphia, 

amy FP. & M., United Firemen’s, Secur- 

toes of > , Teutonia of New Orleans, Ins. Co. 
the State of Pengsylvania. 













Insurance Agency of 


UMBDENSTOCK, HOOKER & C0. 
159 LA SALLE STREET 
CHICAGO 








JAMESON & FRELINGHUYSEN 


F.R. THOMPSON, ’ 
159 LA SALLE ST., : CHICAGO. 


Expert handlers of large lines. 


Surplus lines solicited anywhere in U, S. 


General Agents for Pacific o Fire, N. Y.; Stuyvesant, 
N. Y.; National F, & [1., N. J.; Ins. Underwriters 
i ofthe Spring Garden, Pa.; Globe & Rutgers, 
N.Y. (F.R. Thompson, Special Agent). 
Special connections with other companies. 
solicited from agents in other cities. 





made general, effective and indepenaent, and 
if so how? 

“2. Can the action of the policyholders as 
a body, on questions affecting the organiza- 
tion and management of the company, such as 
the election of new trustees, or the re-elec- 
tion of those going out, be made authentic as 
an expression of the prevailing judgment of 
the policyholders, and if so how? 

“3. Can the widely scattered body of pol- 
icyholders be organized in efficient concert of 
action, independently of the company’s officers 
or agents, and if so how? 

Should List of Policyholders Be Published. 

“4. How can the principle of mutuality of 
ownership, of interest and of control, be best 
carried out in mutual life insurance com- 
panies? 

“s. Should the committee consider the ex- 
pediency (under circumstances now known to 
prevail) of now for the first time publishing 
and circulating a list of names of those 
entitled to vote for trustees of the Mutual 
Life? 

“The committee will greatly appreciate a 
statement of your views of these pressing and 
important questions and will be most thank- 
ful for any suggestions or data that you may 
supply in aid of its efforts to reach sound con- 
clusions on the subjects mentioned.” 





INSURANCE MEN IGNORED. 





In Seeking Big Officers Mutual and Equit- 
able Go After Financiers. 





New York, Dec. 19.—(Special Correspond- 
ence.)—There is much comment in the east 
over the election of C. A. Peabody as presi- 
dent of the Mutual Life. Following so closely 
the election of Paul Morton as president of 
the Equitable, underwriters who have given 
their lives to the business wonder if training 
and experience count for much. Both Mr. 
Peabody and Mr. Morton are-men of ability, 
but never had a minute’s education in life 
insurance work. ° 

Both men represent the financial side of 
the business, which indicates the prominence 
of that element in the companies. Trustees 
seem to think that a large company needs a 
man of executive ability who will run an in- 
surance company as he would a bank, rail- 
road or other big institution. He can secure 
lieutenants to look after the purely life insur- 
ance branch. In other words, the financial 
side of the house, the taking care and invest- 
ment of the funds, the general overseer work 
are placed ahead of what is known as under- 
writing. 

Some Insurance Men Are Disappointed. 

Some of the ablest men in the business are 
disappointed that so little value is placed on 
expert and trained ability, on experience and 
education. It will have an -effect on those 
who are aspiring. It is argued that in the 
reorganization work of life insurance, the de- 
mand should be for men seasoned in the 
business. If inexperienced men can be called 
in at a critical time to save the day and the 
experts and trained officials ignored, can life 
insurance be called much of a business? 

What’s the Use of Insurance Training? 

What need of educating and developing 
men to sell life insurance if it does not re- 
quire any technical or professional training to 
be elected the commanding head cf the com- 
pany? The substantial men in the business, 
those who do much thinking, deeply regret 
that the experienced men who know a life 
insurance company from garret to basement 
have not been seriously considered in the fill- 
ing of the two vacancies. Many insurance 
men here believe it will have an effect that 
will require years to overcome. 

Mr. Peabody will receive $50,000 a year. 
He promises to bring. about reforms and 
economies. He declares he is tied to no in- 
terest and will work only for the benefit 
of policyholders. Actuary McClintock was 
elected on the board of trustees. 

New York Life Elects a Business fan, 


On the same day as Mr. Peabody was 
elected president of the Mutual, Alexander E. 
Orr was chosen to succeed George . W. 
Perkins as first vice-president of the New 
York Life. This is another instance of in- 
stirance men being ignored in favor of men 
with a general business training. Mr. Orr is 
president of the Board of Rapid Transit Com- 








London 
and 
Lancashire 
Fire 
Insurance 
Company 


OF LIVERPOOL, ENGLAND 







LONDON & 
LANCASHIRE 
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CHARLES BE. DOX, Manager 
Western Department, 171 LaSalle St. 
CHICAGO - - - ILLINOIS 














INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
J NEW YORK. 
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52ND 
ANNUAL STATEMENT 


of Waterton. 8. 


W. H. STEVENS, President 
JOHN Q. ADAMS, Secretary 


Capital ° e ° $ 500,000.00 
Assets (to protect policyholders) 2,691,926.28 
Net surplus to policyholders 1,212,923.88 
Net surplus to stockholders . 712,928.38 


PRED. W. WILLIAMS, State Agent, Michigan, Detroit 

N. T. JULIAN, Special Agent, Ohio and W. Va., Columbus 

GUS M. WISE, Special Agent, Ind. and Ky., Indianapolis 

L. S. MacENANEY, Stste Agent, Ill. and Wis., 195 La 
Salle Street, Chicago. 








ORGANIZED 1870 
36th Annual Statement of the condition of the 


CONCORDIA FIRE 
INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER 81, 1904 


CASH CAPITAL - - ~- $200,000.00 
Reinsurance Reserve - 609,770.89 
Reserve for all other Liabilitles - 113,320.24 
Net Surplus - - - - 187,797.40 


TOTAL ASSETS - - {,110,888.53 


GEORGE BRU MDER, President 
FRANK DAMKOEHLER, Secretary 





W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House 
Block, Detroit, Mich. 


H. A. BARTELS, Special Agent 
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RELIANCE 
Life Insurance Co. 
selina 


JAS. H. REED, President 


ae 


LIFE REPRESENTATIVES : 


We offer direct renewal contracts for 
excellent territory in Ohio, Illinois, Indiana, 
Michigan, New York and New England 
States. 

a Address : 


Agency Dept., Pittsburgh, Pa. 








BANKERS LIFE 


Insurance Company 
OF THE CITY OF NEW YORK 


desires to secure General Agents in the 
larger cities and towns in Illinois and 
Missouri, to whom it offers a very liberal 
contract,carrying with it first and second 
year commissions, together with con- 
tinuous renewals thereafter. 


The company has made a very large 
increase during the last five years, @ 
record unprecedented by any insurance 
company in the United States. Insur- 
ance underwriters who are desirous of 
securing a permanent location with a 
guaranteed future income will kindly 
communicate with 


Frank Tully, Manager of Agencies 
31 Nassau St., New York City 








THE IDEAL POLICY 


The Pacific Mutual Life 


INSURANCE COMPANY OF CALIFORNIA 





CAN’T BE MATCHED BY ANY OTHER COMPANY 
FOR EXAMPLE 


20 PAYMENT LIFE—AMOUNT $10,000—AGE 35 
Gives $50 a week if disabled by accident. 
$50 a week if disabled by disease. 


$10,000 if totally and permanently dis- 
abled. 
$5,660 and a cash dividend at the end 
of 20 years. 
$10,000 to your family should you die. 


Assets, $7,800,000 Surplus, $900,000 
AGENTS SHOULD APPLY TO 
DANFORD M. BAKER, General Agent 
Suite 608 Marquette Building, Chicago 











FORTY-FIFTH YEAR 


HOME LIFE 
INSURANCE COMPANY 
OF NEW YORK 





a a ae 
Admitted Assets............ $16,606,229.07 
Policy Reserve, etc........ . 13,783,512.00 
Dividend-Endowment Fund..  1,290,036.00 
(Deferred Dividends) 
Be GOD, vcccesicssees .  1,134,104.25 
Insurance in Force ....... .. 74,892,289.00 


missioners, New York Produce Exchange, 
New York Safe Deposit Company and other 
important institutions. 

What of President McCall? 

Just what the outcome of the investigation 
to be made by a special committee of New 
York Life trustees into its affairs will be 
cannot be foretold. The resolutions passed 
by the board carry a note of censure for the 
executive officers. The main question in 
everyone’s mind is, what of President M:- 
Call? No man has passed through a more 
severe trial during the last few weeks than 
he. President McCall feels that he has done 
no wrong wilfully. He acknowledges he is 
human and has made mistakes but they have 
been of the head. He thinks now he is being 
misjudged and persecuted. President McCall 
has aged much during the ordeal and if he 
is forced out by public sentiment he will be 
a crushed man. 





Agency Appointments 
Life and Casualty 











LIFE AGENTS 


OHIO. 
7Etna—W. S. Bell, Zanesville. 
Bankers, Ia.—F N. Robinson, Kenton; J. C. 


Rauber, Frederic ktow n. 

Conn, Mut.—D. L. Caulkins, Cleveland; Valen- 
tine Newman, Ironton. 

Germania—J. P. Molen, Cincinnati. 

Home—Samuel Weiss, Cleveland; Ned Howard, 
Wooster. 

Inter-State—H. T. Little and W. O. Tolford, 
Columbus. 

Mass. Mut.—cC. N. Stearns, St. Marys; L. M. 
Layton, Springfield; I. C. Farley, Cleveland. 

Mutual Benefit—F. C.'Haas, Zanesville. 

Manhattan—Elmer Cours, Norwalk; J. E. 
Riley, Elyria. 

Pittsburg L. & Tr.—E. E. Yonker, Bowling 
Green. 

State, Ind—M. E. Ruppert, Cleveland. 

State Mut.—D. A. South, Wapakoneta. 

MICHIGAN. 

7Etna—R, R. Hicks, Battle Creek; H. R. Craw- 
ford, Flint; M. W. Denton, Grand Rapids. 

Columb. Nat’l—S. K. Tyler, Detroit. 

Hartford—F. B. Babcock, Pontiac. 

Illinois—G. J. Little, Saginaw. 

Mutual Benefit—B. D. Hills, Columbus, O. 

Pacific Mut.—Colin Doig, Grand Marais. 

Security Mut.—P. F. Reuss, Johannesburg. 

Sun—W. E. DeGolia, Grand Rapids; F. E. 
Winter, Greenville. 

Union Mut.—M. E. O’Brien, Grand Rapids. 

INDIANA. 

Aitna—John McGehee, Evansville. 

Bankers, Ia.—E. M. Counselman, Indianapolis; 
Cc. A. Bussey, South Bend. 

MINNESOTA. 
John Hancock—T. C. Wing, St. Cloud. 
MISSOURI. 

Bankers, Ia.—James Hale, Fredericktown. 

Chicago—C. D. Brogan, Nevada. 

Franklin—Thede Stalcup, St. Louis. 

Interstate—C. E, McKell, St. Louis; W. E. 
Finney, Advance. 

Merchants, Ia.—C. G. Thompson, Aurora; F. 
J. Ayres, Bowling Green. 

Minn. Mut.—N. J. Walsh, Fred. H. Taylor and 
Albert Katzenstein, St. Louis; Frank M. Parker, 
Gallatin. 

Mo. State—Thompson & Thurber, Warrenburg; 
D. W. Herrick, St. Joseph. 

Mut. Reserve—W. F. Gibbons, Kansas City. 

National, Vt.—J. S. Shannon, Elsbury; Moore 
& Vetch Realty Co., Webb City. 

National —dJ. F. Murphy, J. A. 
Murray and J. A. Hill, St. Louis. 

New York—E. C. Smeltzer, Kansas City. 

N. W. Mutual—G. D. Tinch, Poplar Bluff; M. 
L. Martin, Jos. Goldbaum, D. R. Read and J. 
W. Williams, St. Louis. 

Penn Mutual—A. W. Hartstone, Kansas City. 

Security T. & L.—L. L. Smith, Neosho; Bailey 
Wilkinson, Charleston. 

Ashton State, 7 —L. N. Paquin, J. Salts. 
L. F. Ashton, im Moody, M. M. Wa adie, E. L. 
Biersmith, J. W. Suuien Kansas City. 


CASUALTY AGENTS 





OHIO. 
Great Eastern Cas.—Jesse Evans, 0% 
Illinois Surety—D. F. O’Conners, Lima; R. B. 


Anderson, Wapakoneta: J. W. Zuber, Paulding ; 
James Webster, Van Wert. 

North American Acci.—John Birkmeier, Sher- 
wood; H. E. Erven, Norwich. 

Pacific Coast Cas.—A. R. Davis, Cleveland. 

Penna.—H. A. Barth, Bucyrus. 

Phila. Cas.—C. H. Little, New Concord. 

Title Guar, & Tr.—Elliott & Royer, Coshocton. 

U. 8S. Cas.—J. C. Rowlee, Maynard. 

MICHIGAN. 

Etna Life—T. O. Huckle, St. Clair. 

Metrop. Pl. Gl.—vV. S. Moloney, Cheboygan ; 
Cc. F. Gates, Sandusky. 

N. Y. Pl. Gl.—Crawford & Crittenden, Spring- 
port. 

Penna. Cas.—T. S. a, Allegan; W. A. Love- 
day, East Jordan; C. Rathbun, Grand Rapids. 

Travelers—F. L. Pierce, Hillsdale ; M. J. Mor- 
gan, Saginaw. 














American Relief—W. P. James, Bay City; H. 
H. Tinker, Boyne City; H. J. White, Detroit; Mrs. 
Hattie C. Tibbits, Fremont; G. W. Gould, Gay- 








National Life Insurance Company 


OF VERMONT 
Established in 1850. 





Operating in 42 States. 


JosePru A. Dre Boer, President. 
JaMEs T. PHELPs, Vice-President. 
James B. EstEeE, 2nd Vice-President. 
Osman D. CLaRk, Secretary. 
H. M. Cutier, Treasurer. 
A. B. Bisse, Med. Director. 
C. E. Mouton, Actuary. 
A. Howianp, Counsel. 


This Company held January 1. apes. and gained 
uring the past dec: 


Assets, $31,398,453.67 Gain. 1844 
Surplus, - =  3,458,075.90 Gain, 1424 
Insurance, - 134,761,554.00 Gain, 107% 


Sells the Best and Most Modern in Life, Term, 
Endowment and Annuity Insurance. 


OLMSTED BROS. ®& CO.., State igen 
Williamson Bidg., Cleveland, Ohi 
D. G. DRAKE, 432 Marquette Bidg., Sateen. Ill, 








Promises Pleasingly Placed 


In Union Mutual policies. Modern con- 
tracts, convincingly arranged, with in- 
surance guarantee, rights and values 
completely set forth before mention of 
premium rate. Lengthy explanations 
unnecessary — every feature plain and 
simple. Easy to understand; quick tosell. 


UNION MUTUAL LIFE 
INSURANCE CO. 


Portland, Maine 
Frep E. RICHARDS, President 
ARTHUR L. BATES, Vice-President 


Always a plice for active agents who hold 
business written 





Apply to either 


THORNTON CHASE, Superintendent 
84 Adams Street, CHICAGO, ILL. 


EDSON D. ———-. Superintendent 
0 Broadway, NEW YORK CITY 




















Wanted 


A FEW GOOD 


Personal Producers 


In Chicago 














Liberal renewal contracts direct with 
the company. Call at 


Room 1507 Chicago Title & Trust Bidg. 
100 Washington Street 








Massachusetts Mutual 
LIFE INSURANCE CO. 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








Assets, January 1, 1905, $37,071,297.57 
Liabilities, $33,770,674.54 
Surplus, $3,300,623.03 


Definite paid-up and cash surrender values 
written in every policy 


JOHN A. HALL, President 

HENRY M. PHILLIPS, Vice-President 
WM. W. McCLENCH, 2nd Vice-President 
WM. H. SARGEANT, Secretary 


Log! OFFICE: 807 Mercantile iaony Building 
ICAGO OFFICE: 316 roy Loan & Trust Building 
L. Brackett Bishop, Mgr. 
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THE WESTERN 


UNDERWRITER. 








It Is Admitted 


that the holder of an old-line life 
insurance policy at first pays more 
than his insurance costs, in order 
that in the later years he may pay 
less than it costs. These overpay- 
ments, with interest, are called reserve. 
In most companies those who die for- 
feit these overpayments, but not in a 
certain company that has a General 
Agency opening in Chicago and Cen- 
tral Illinois. 
Address 
SUPT. NORTHWESTERN 
DEPARTMENT 

1301-6 Monadnock Block, Chicago 





mp “am 


am S s STRE ET, - YorK. 


GROWING STEADILY SS ainuos FAVOR 
BECAUSE OF ITS BUSINESS METHODS: 





BURROWS, MARSH & McLENNAN, General Agents Boiler Dept., 
Cook County, 159 La Salle St., Chicago, IIL 


FRED. S. JAMES & CO., State Agts., 171 La Salle St., Chiongo, Ill. 


H. H. LOVELL, General Agt., Indiana. 


. Room A, Law Bidg., Indianapolis. 
THE LESLIE H. WEBB CO., General Agts., Northern Ohio. 
Chamber of C ce Bidg., Cleveland. 
THE GENERAL UNDERWRITING CO., Gen’! Agts., Southern Ohio. 
First National Bank Bidg., Cincinnati. 


DETROIT INSURANCE AGENCY, LTD.; General Agts., Michigan. 
Hammond Bidg., Detroit, Mich. 








TEUTONIA 


FIRE INSURANCE COMPANY 
OF DAYTON, OHIO 


Ohio’s Staunchest Fire Ins. Company. 


Cash Assets - - ° 
Net Surplus (Over Capical and all Liabilities.) 


$622,584.46 
429,609.46 





EDWARD PAPE, Pres’t. T.A. LEGLER, Vice-Pres’t. J. LINXWEILER, JR., Sec’y. 





INSURANCE COMPANY 
NORTH AMERICA 


AND 


PHILADELPHIA UNDERWRITERS 





WESTERN DEPARTMENT, ERIE, PA. 
ESTABLISHED IN 





i864. 





J. F. DOWNINC, 


W. N. JOHNSON, 
General Agent. 


Asst. Cenl. Agent. 

















ROLLA V. WATT, Megr., 
Pacific Coast Dept.—-California, Oregon, 
Washington, Utah, Idaho, Arizona, Montana, 
New Mexico, Alaska, Hawaiian Islands, 
Royal Insurance Building, 

N. W. Cor. Pine & Sansome, San Francisco. 
R. EMORY WARFIELD, Mgr., 
Middle Dept.—Pennsylvania, New Jersey, 
Delaware, Maryland, Virginia, North Caro- 
lina, District of Columbia, West Virginia. 
Royal Insurance Building 
306 Walnut Street, Philadelphia. 
John H. Law. George W. Law. 
LAW BROTHERS, Mgrs., 
Western Dept.— Illinois, Ohio, Indiana, 
Michigan, Iowa, Kansas, Missouri, Minne- 
sota, Wisconsin, North Dakota, South Da- 

kota, Nebraska, ‘Colorado, Wyoming. 
Royal insurance Building, 
169 Jackson Boulevard, 











Insurance 








Chicago. 





“The Leading Fire Insurance Company of the World” 





UNIFORM IN ITS BUSINESS METHODS 


ROYAL 








Transacting Business in America 
Over Half a Century 





Cc. F. SHALLCROSS, Mgr., 
FPREDR’K W. DAY, Ass’t Mgr., 
New York Department, 
50 Wall Street, New York City. 





Geo. P. Field. E. B. Cowles, 
FIELD & COWLES, Mgrs., 
New England Dept.— Massachusetts, Con- 


necticut, New Hampshire, Rhode Island, 
Vermont, Maine. 


85 Water Street, 
Boston, Mass. 





MILTON DARGAN, Mgr., 
Southern Dept. — Kentucky, Tennessee, 
Georgia, Florida, South Carolina, Alabama, 
Mississippi, Texas, Arkansas, Louisiana, 
Oklahoma, Indian Territory. 


Atlanta, Ga. 


Company 














opeeteees PERPE Tr, 


grok lt 


parry, fflerchituts 


COMPaxYs BuILOIng. 


Insurance Company 
LINCOLN, NEBRASKA. 


CHIcAGO BRANOH, 184 LA SALLE STREET. 


INSURANCE SUPPLIES 


We handle all kinds of insurance supplies that the local agent 
needs. Write us for prices on anything in that line you want. 


THE WESTERN UNDERWRITER CO., 145 La Salle St., Chicago 








JAMES NICHOLS, PRESIDENT. 
B. R. STILLMAN, SecreTany. 
H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 





ORGANIZED 
NOV. 27, 1671. 


Company of Hartford, Conn. us» 


Capital Stock, all Cash . 











; salen ieciaial ..-$1,000,000.00 
Funds reserved to meet all Liabilities. 05000 260000 cocseecceeseesece 3,812,760.28 
Net Surplus over Capital and all Liabilities ............0000.ee00s |,671,227.50 

Total Assets, Jan. 1, 1905 ...........0.006 3000 0000 cone cere cove $6,483,987.78 


Western Department, Chicago, Ill: 
FRED S. JAMES, Generat Accent. 
GEORGE W. BLOSSOM, Ass’T Gent AGT. 
CHAS. RICHARDSON, 20 Ass’t Gren’. AGT 








4 THE WESTERN 


UNDERWRITER. 











The Old Reliable 


Cc. O. COLLMANN, President 
HENRY BAIER, Vice-President 


Home Office, : : : 


INCORPORATED 1865 


German Insurance Company of Freeport 


Che Largest and Most Successtul Fire Insurance Company in the West 


Assets, January 1, 1905.....--eeeeeeeeeee $5,546,127.97 
Cash Capital.............. cccccccccesce 20000000 
rf Liabilities, including reinsurance-...--.... 3,617,363 .34 
NET SURPLUS...... ph Gentes sewes -+++ 3,728,766.63 


The Local Agents’ Company 


F. M. GUND, Secretary 
D. B. SCHULTE, Treasurer 


Freeport, Tllinois 














You Must Progress if You Would Succeed 
are A Progressive Company 


ESTABLISHED I868 
Full Paid Capital One Million 
Dollars. 
In five years has gained 


In Annual Premium 

Income : : : : $1,331,799 
In Assets : 2,911,595 
In Insurance in Force 27,949,110 


Progressive Managemert 
Moderna Policies 


P. M. STARNES, President 
National Life Building, 
CHICAGO, ILLINOIS 


PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, - - - - - 
ASSETS, es es = _ 7 = = - ~ - 




















$ 167,489,576.00 
55,464,790.68 





In meyhes which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably fevorable 
rate of —- For the full period of its existence, the déath rate haz 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 


WILLIAM D. YERGER, General Agent, Western Ohio, 
312 Union Trust Building, Cincinnati, Ohie. 
8S. S. SAFPOLD, General Agent, Eastern Ohio, 
706-710 Garfield Building, Cleveland, Ohio. 
JAMES W. JANNEY, General Agent, 


325 Marquette Building, Chicago, If. 
BASSETT & REESE, General ” 


44 Home Bank Building, Detroit, Mich. 


ASSETS $128,094,315.24 


THE METROPOLITAN LIFE INSURANCE CO. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
THB COMPANY OF THE PEOPLE, BY THE PEOPLE, FOR THE PEOPLE. 





PROOF OF PUBLIC CONFIDENCE 


This company has more pre- 
“aa business in force in 
the United States than any other 
Company,and for each of the last 15 
Years has had more New Insurances 
accepted and issued in America than 
any other company. 

The number of Policies in force is greater 
than that of anv other Company in America, 

eater thar. all the Regular Life Insurance 

companies put together (less one) and can 
only be appreciated by comparison. Itisa 
greater number than the combined popula- 
tion of Greater New York, Chicago, Phila- 
delphia, Boston, St. Louis and Cleveland. 


SIGNIFICANT FACTS 


This Company’s Policy-claims paid in 
1904 average in number one for each min- 
ute and a quarter of each business day of 8 
hours each, and, in amount, $102.54 a min- 
ute the year through. 


THE DAILY AVERAGE OF THE COMPANY'S 
BUSINESS DURING 1904: 


39 | per day in number of Claims paid. 
6,561 oy in number of Policies 


$1,426,700.50 recdsyin New ser 
$114,060.67 per, 297 15 Parmer 


$73,326.81 per day in ey 
ets. 














Full particulars regarding the plans of the Metropolitan may be obtained of its 
Agents in all the principal cities of the United States and Canada, or at its 


HOME OFFICE, 1 MADISON AVENUE, NEW YORK CITY. 
SURPLUS LINES. 
EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies, 
Cash Assets $66,000,000. 





Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 


PAUL E. RASOR, 
U. S. Attorney for Hollitsche> & Middleten, Attorneys. 


BURROWS, MARSH & McLENNAN, 


UNITED STATES CORRESPONDENTS. 


NEW YORK OFFICE, 
52 William St. 


CHICAGO OFFICE, 
159 La Salle St. 








FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


CLI 


Western and Southern Department, 205 La Salle Street, Chicage 


J. H. LENEHAN, General Agent 
Cc, R. STREET, Ass’t;Gen’! Agent 











SUN 


Insurance Office © | 
OF LONDON. 








FOUNDED 1710, 


United States Branch: 

54 PINE ST., NEW YORK. 
Western Department: 

171 LA SALLE 8T., CHICACO. 


Pacific Department: 
216 SANSOME ST., SAN FRANCISCO. 





























